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THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819, CHARTER PERPETUAL 


AETNA INSURANCE CoO. 


E, O. WEEKS, Vice-President. 





, A. C. ADAMS 
WM. H. KING, Secretary. WM. B. CLARK, President. HENRY & REES, { Assistant Secretaries, 
NORTHWESTERN BRANCH, OMAHA, NEB. 
IE 4s ccnsssscensaveses $4,000,000 00 WM.H. WYMAN, W.P. HARFORD, 
SN ins pencnenneben 14,071,948 37 General Agent. Asst. General Ageat. 
ee Ce  ...oscvsvcsces 4,410,877 80 esses sieiiimicanit adit 
I occssanbishiniedikie’ 5,663,070 57 BOARDMAN & SPENCER, 
Surplus to Policyholdets......... 9,663,070 57 Conceal Aguats 
Losses Paid in 83 Years eee eeeeeee 90,931,965 % INLAND MARINE DEPARTMENT. 
CHICAGO, ILL., NEW YORK, 
145 La Salle Street. 52 William Street, 














WESTERN BRANCH: 
ETNA BUILDING, 4213 VINE ST., 


KEELER & GALLAGHER, General Agents. Seats, S000. 
PROTECT YOUR CUSTOMERS. PROTECT YOURSELF. 


By giving them CONTINENTAL Safety Fund Policies. 
Secured by net surplus of nearly five millions of dollars. 














By representing the CONTINENTAL. 
Does not write over the heads of its agents. 


Important advantage of inspection by experienced men. Has no “‘Annexes.”’ 
Prompt attention to adjustments ensured by organized for, Steadfastly protects its loyal agents against dishonest or un- 
of traveling men necessitated by the company’s large fair practices. 
business. Will — peep arrangement, sharing with you the 
‘4 ATH : : Die profits of your agency. 
— epoca dollars = for losses since — Liberally furnishes timely advertising matter. 
rete t oe y fifty years of business, are guarantees 0 Gives you the privilege of writing Tornado Insurance. 
ae : Has a fixed policy and is not a “‘fair weather” friend; that is, 
a: — loss claimant paid one hundred cents on the does not withdraw, as many companies do, when local 
ollar. 


rate wars or heavy losses occur. 


ving = GONTINENTAL FIRE INS. CO. icatice 


CONTINENTAL BUILDING, NEW YORK, RIALTO BUILDING, CHICAGO, ILL. 








D. W. C. SKILTON, President. 


J. H. MITCHELL, Vice-President, 
EDW. MILLIGAN, Secretary. 


JOHN B. KNOX, Assistant Secretary. 





Surplus to Policyholders, $3,116,250.56. Total Losses Paid, Over Forty-Seven Million Dollars. 






CASH CAPITAL, TWO MILLION DOLLARS. 


PHOENIX Outstanding Losses, $454,788.57 Assets, $5,953,444.45 Reinsurance Reserve, $2,382,405.32 Net Surplus, $1,516,250,56 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR, Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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Cooper 


Firelnsurance Company 


OF DAYTON, O. 









Cuas. D. Maan, 
President. 


H, E. Mean, 
Vice-President. 


Cuas. W. Scnenx, 
Secretary. 


The Obio General Agency 


URITED STATES FIRE INSURANCE 60..........0f Rew Yeek, A | 
ALLEBARMA FIRE INSURANCE €0...... oooce--.-Of Pittsburg Ba, 
A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St., 


Agonts wanted at desirable points. CINCINNATI, Game, 
Remember: The Ohio General Agency fs a Home Institution, 





GERMAN 
Fire Insurance Company, 


OF WHEELING, W. VA. 
ORGANIZED IN 1867. 
Cash Capital, $100,000. Net Surplus, $129,133.06 


WM. F, STIFEL, President. 
F. RIESTER, Secretary. ANTON REYMANN, Vice-Pees’t. 


S. W. RICE, Special Agent. 









ae 


GHIO’S LEADING ACENCY COMPANY. 


Cincinnati Underwriters 


CO7KPOSEBD OF 


EUREKA SECURITY 
Fire and Marine Insurance (9. | Fire Insurance Company. 


ORGANIZED 1864, OneanizED 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $271,788 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 
Assets $572,092.80. Surplus $396,892.19, 


Cincinnati, Ohie, 


Capital $250,000, 
FP. A. ROTHIER, President. 
ADAM BENUS, Secretary. 





Firemen’s Insurance Company 


OF BALTIMORE, MD. 





EE I Big CED vn cccnccccencscceedccscsessosces $3,294,758 
NE Ac ncctcan ppcbinwkeriepniadeiatoonsenian 400,000 | 
EL ait inknndpmdenadadnknmeceadddbameatenensdacs 72,550 
SD I IIIIIIID. o.0:6ocncccctasscecsscnsccessoscsecs 872,550 


G. W. POHLMAN, 
General Agent Western Department, 
CINCINNATI, O. 


Per States of Ohio, Michigan, Indiana, Illinois, Wisconsin, Minnesota, lowa, 
Missouri, Kansas, Colorado and Nebraska. 


21 East Third St., 


|General Insurance—State of Ohio Only. 






NATIONAL EsusAnce 





OF CINCINNATI, OHIO. 


G. W. POHLMAN, 


President. 


E. W. BURNET, 

Le a Secretary. 

GARDNER EB. MEEKS, State Agent, 
Columbus, Ohio. 





Columbia 


INSURANGE COMPANY 
OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, O. 1. GUNCKEL, 


Merchants and Manufacturers 
INSURANCE COMPANY, 


Cincinnati. 


CHARTERED (838. 


Capital - $150,000 Assets - $304,668 
Surplus to Policyholders - $237,007 


Winrrecp S. Hurnt, Je., Seep 







PERPETUAL. 


Wriuiam H, Catvert, President. 





President. Secretary. 






131 East Third Street. Telephone 787 Main. 





Ohio Farmers Insurance Company 





LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully Invested Assets on January Ist, 1902, of $1,250,023.40, reserved 
as follows for the protection of policyholders. 
NINES OE SINNER cnccnescccsencsscecsesnnseesns $1,000,519.68 














SOTO SCHOSHEHSHEHSES SCHOHSESESESEESS BH8 


SOSHSS CHHSHESSSSSESS SHESSSSSESESESSESESESES 


7 JAS, ©. JOHNSON, President, 
ti MM. L. BENBAM, Secretary. 


LOSSES PAID MORE THAN $10,000,000.00. 
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OFFICERS. 

C. M. Kgever, Asst. Secretary. 

E. H. Irwin, Actuary. 

W. L. Eaton, General Attorney. 

c. C. CROWELL, Secretary. W. H. Kennepy, Supt. of Agents. 

F. H. Nicnoxs, Asst. Secretary. CRAYKE PriEsTLEY, M.D.,Med. Director. 


THE NORTHWESTERN LIFE and SAVINGS COMPANY 


OF DES MOINES IOWA, 
ESTABLISHED 1896. 
Peid-up Capital, 8100,000.00. 
Statement of approved, interest-bearing securities deposited with Auditor of 
State of lowa, December 31, 1901. 
First Mortgages, Iowa Farms, $677,050.00. 
Loans to Policy holders, 18.829.35. Reserve 28,182.28 
Total (Ratio 35.854) $695,879.35. $1,941,455.28 
The NORTHWESTERN LIFEand SAVINGS COMPANY sells the original plan of 
the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; $7.50 a quarter; $15.00 semi-annually ; or $30.00 annnally. 
Each share is guaranteed to produce the sum of $300.00 in ten years,with the addi- 
tional profit of interest, Japses, and allinterest on such lapse fund, all fines and penal- 
ties for reinstatement of lapsed policies. No medical examinations required on these 
shares. Policies written from one share to one hundred. Premiums the same from 
five to sixty years, and both sexes are eligible. A plan that reaches far on theinvest- 
ment lines, also giving a reasonable amount of insurance in case of death. Loans 64 
per cent of the premiums paid after the third year. Gives one year to reinstate in case 
of lapse, thus making a policy easy to maintain. No possible chance of loss, as every 
dollar is guaranteed to the policyholder whether he lives or dies and is secured with 
a deposit with the State of Iowa. 


AGENTS WANTED. 
Reliable, energetic and experienced agents can treble their commission earnings 
by selling our ten-year endowment investment policies. Address or apply to 
THE HOME OFFICE, Fourth Floor Observatory Bldg., Des Moines, Ia. 
L. E. SPENCER, Mgr., Chicago Gen’'l Agency, 1501-3 Marquette Bldg., Chicago, I1l- 
TRUSTEES. 

G.W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Prest. Des 
Moines National Bank; John Herriott. Lieut.-Governor, State of lowa; G. D. Ellyson, 
Cashier Marquardt Savings Bank; D. F.Witter, Ex-President Iowa Loan & Trust Co.; 
J. H. Blair, Secretary Iowa Loan & Trust Co.; C. L. Gilcrest, Wholesale Lumberman; 
F. C. Macartney, Proprietor Kirkwood House; M. M. Reynolds, President Guthrie Co 
National Bank, Panora: W. L, Eaton, Speaker Iowa House of Reps., Osage; H. H. Green, 
Presiding Elder M. E. Churcb, Dubuque; W. H. Kennedy, Supt. Agents, Denver. Colo.; 
J. B. Tinker, Mason City; F. H. Nichols, Denver, Colo.; C. C. Crowell, Des Moines. 


& ZS 7 ef 
5 


+ 
NEW 
STRENGTH, 

SECURITY, 
SOLIDITY 


ARE THE WATCH-WORDS OF THE COMPANY 


D. F. Witter, President. 
ARTHUR REYNOLDS, V ice-President. 
G. W. Marquarpt, Treasurer 


Value, $1,913,273.00 








OF YORK. 


$16,945,830.77 
1,808, 906. 76 


Assets, 
Surplus, 


Live, energetic men are wanted 
for several pieces of excellent terri- 
tory. Very interesting propositions 


will be made to first class men. 


ADDRESS : 


W. B. LANE, 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 
































The Metropolitan Life Insurance Co. 


(INCORPORATED BY THE STATE OF NEW YORK.) 
“The Leading Industrial Insurance Company in America.” 


IS REPRESENTED IN ALL THE PRINCIPAL CITIES 
OF THE UNITED STATES AND IN CANADA. 


The Payment of over Three Hundred Death Claims Daily 
TELLS OF THE GOOD IT DOES. 
INSURANCE IN FORCE OF OVER $1,000,000,000 


attests its Greatness and Favor with the Public. 
PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to begin at the bottom 
8nd acquire a complete knowledge of the details of the business by diligent study 
and practical experience, can, by demonstrating his capacity, establish his claim to 
the highest position in the field. It is within his certain reach. The opportunities 
for merited advancement are unlimited. All needed explanations will be furnished 
upon application to the Company's Superintendents in any of the principal cities, or 
to the Home Office, No. 1 Madison Avenue, New York City. 


OFFICERS. 

James S. Roperts, Secretary. 

J. R. Ricnarpson, Ass’t Secretary. 
Jno. R. HEGEMAN, JR., Ass't Secretary. 
James M. CraliG, Actuary. 

Hon. Stewart L. Wooprorp, Counsel. 
A. 8. Knieut, Medica) Director. 








Joun R. Heceman, President. 

Hatey Fiske, Vice-President. 

Grorce H. Gaston, 2d Vice-Pres't. 

GrorGcE B. Woopwarp. 3d Vice-Pres’t. 

Tomas H. WitLarp, Medical Director. 
»S. MANNERS, Asst. ? a 


48th ANNUAL STATEMENT 





A, H. SAWYER, President. W. H. STEVBNS, Secretary 


Capital, - : : - $ 500,000.00 
Assets (to protect policyholders), 2,440,078.74 
Net Surplus to Policyholders, - 1,095,541.71 
Net Surplus to Stockholders, - 595,541.71 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
F. W. ALEXANDER, Special Agent for Indiana and Kentucky, Indianapolis, Ind. 
L. S. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, Il. 


THE STANDARD UNDERWRITERS 


OF CHICACO, ILL. 


THE REPUBLIC UNDERWRITERS 


OF CHICACO, ILL. 
TAYLOR & WEST, 


Attorneys and Managers, 218 LA SALLE STREET 











NEW YORK STANDARD POLICY. 


SURPLUS LINES SOLICITED. 











URANCE 

THE AMERICAN FIRE WNSuranc 

. “a OFFICE: 

4 Company’s Building, 

308 and 310 Walnut St., 
PHILADELPHIA. 

CASH CAPITAL, ° . - - ° . - $ 500,000.00 
Reserve for Reinsurance and all other claims, - - - 1,544,609.50 
Surplus over all Liabilities, ~ . . 136,713.57 


TOIAL ASSETS, JAN. 1, 1902, - = + + «= $2,360,886.83 
THOS. H. MONTGOMERY, President. 
WM. F. WILLIAMS, Ass’t Sec’y. WM. B. KELLY, Gen’! Mgr. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Columbus, Ohio 


P'CHARD MARIS, Sec'y and Treas. 





INCORPORATED 1865. 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 





ENN SOREY 3, TOUR. ci adic a sicinyescnee0heis iss tavenbecd $3,964, 705.69 
te CONE, ovnsv anes Med eikiie cau ae ke bok bowen alate aie 200,000.00 
Liabilities, including reinsurance.................seeeee005 2,589, 430.23 
Ner SurPLus........ Feesh dangavcubeeshosssse0enue deuwne 1,175,275.46 





Cc. O. COLLMAN, Pres. 
HENRY BAIER, V.-Pres. 

D. B. SCHULTE, Treas. 
THOS. H. SMITH, State Agent, Dayton, Ohio. 


CARL H. SMITH, Special Agent, Dayton, Ohio. 


CGERMANI 


ORGANIZED 1659. 
62 and 64 William Street, Cor. Cedar, NEW YORK. 
Statement, January 1, 1902. 


WM. TREMBOR, Sec. 
F. M. GUND, Ass’t Sec, 





FIRE INSURANCE 
COMPANY... 


Se Gn nats 0.64000 Mhensd pedi ndes vbsbecnt este bben and és 
et oo ae are oe 
Reserve for Losses and all other Claims... ..........2+ cece ceseee cece eees 
BOS Ns 46500 one 6000 agen sash evenienbenke 


++eeee ee++81,000,000,08 
1,782,129.03 

163,409.07 
. 2,484,447.51 


ee Pee Eee 


HUGO SCHUMANN, President. 


Cuar_es Rvrk#aver, Secretary. 
Gustav Kear, Ass't Secretary. 


WESTERN DEPARTMENT. 
E. G. HALLE, Manager, Royal Insurance Bldg., Chicago, Ell. 





Fr. Von BEeEenvtsa } 


Gro. B. Epwarps { ¥ !ce-Presidents. 





J. J. Tuompson, Cashier and Ass't Sec’y. E. M. HoLpEn, Ass’t Medica) Director. 





H. W. CLAYTON, State Agent, Troy, 0. 
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Provident Savings Life Alssurance Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





JUSTICE and SATISFACTION 


in dealing with both Agents and Policyholders—fairness 
coupled with invariable honesty of purpose. These are 
the endeavors of the management of the Union Mutual in 
all transactions. And Promptness is another Home Office 
motto--prompt answering of letters, prompt issuing of 
policies, prompt settlement of claims. Always a place for 
reliable, capable Agents. 


Union Mutual Life Insurance Co. 


INCORPORATED 1848. 


FRED E. RICHARDS, President. Portland. Maine 
9 . 


ARTHUR L. BATES, Vice President. 





Address | THORNTON CHASE, Sup?., 84 Adams St., Chicago, Tl. 
either | EDSON D. SCOFIELD, Sugt., 1110 Am. Tract Society bldg., 150 Nassau 
St.. New York City. 





1902 


The United States Life Insurance Co. 


IN THE CITY OF NEW YORK. 
GEORGE H. BURFORD, PREsIDENT. 


FINANCE COMMITTEE: 
GEO. G. WILLIAMS, $3 $3 $s $3 
JOHN J, TUCKER, 
E. H. PERKINS, JR, 
JAMES R. PLUM, 


Pres. Cuem. Nat. BANK 
: : $3 $3 BUILDER. 
Prest. IMPORTERS’ AND TRADERS’ NAT. BANK, 
3 $3 3 $3 $ LEATHER. 


Active and successful Agents who desire to make DIRECT CONTRACTS with 
this well-established and progressive Company, thereby securing for themselves not 
only an immediate return for their work, but aiso an increasing annual income 
commensurate with their success, are invited to communicate with RICHARD FE. 
COCHRAN, 3d Vice-President, at the Com pany’s Office, 277 B:oadway, New York City. 


Assets over $8,000 000. 





CHARTERED 1866... 


THE OLD RELIABLE 


HARTFORD LIFE INSURANCE COMPANY 


HARTFORD, CONN. 


Gxo. E. Keeney, President. Cuas. H. Bacatu, Secretary. 


Issues policies upon all the latest plans and most liberal conditions. 


Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 
EN DOW MENTS at AGE 80. 


In ite Industrial Branch, it issues Adult and Juvenile Whole Life, Ene 
dowment, Semi-Endowment, and Life-Endowment-at-Age-80 Policies, in 
amounts from $10 to $500, from Ages 2 to 60. 

These polic‘es are plain in terms and conditions. 
full immediate benefit in case of death by accident. 

THE RECORD TELLS. 
22,000,000 Paid to Policyholders and Beneficiaries. 
HARTFORD LIFE POLICY AND YOU GET THE BES1- 


All contracts are in 


$ 
PURCHASB 





NO DEATH LOSSES IN 1901. 


The Bankers Reserve Fund 
Life Insurance Company, 


“BANKERS RESERVE” BUILDING, 
QNNONNNATS, - ~- <- + = » 


DESIRES GENERAL AND DISTRICT AGENTS 
FOR TERRITORY IN OHIO. 


The Bankers Reserve is a Home Company backed by responsible business men 
of Cincinnati. I[t offers to producing agents in Ohio the advantages of a contract 
direct with the home office on a liberal basis. The company is well established and 
| The advantages 





its officers are men whose names carry weight throughout the State 
of soliciting FOR A HOME COMPANY are obvious. 
All inquiries carefully attended to, 
P. F. SWING, President, 
DR. T. V. FITZPATRICK, Vice-Pres. and Med. Dir., 
W. W. SUTTON, Treas. 


J. B. SWING, Auditor, 
JAMES W. POWERS, Sec., 


Insurance in Force, over $40,000,000. 





OHIO, 











| TO FIELD WORKERS 


THE PRUDENTIAL 


Is now offering to qualified, ordinary 

= men, direct contracts 
with liberal first and renewal commissions, 
thereby securing not only immediate returns, 
but also an increasing annual income, which is 
the natural result of systematic and intelligent 
effort. Your equipment is the most varied line 
of policies, including PARTICIPATING and Non- 
PARTICIPATING PLANS, thus enabling the agent 
to meet any condition oremergency. 


Address 


The Prudential Insurance Company of America 
JOHN F. DRYDEN, Presipenrt. Home Office: Newark, N. J. 








STRENGTH OF 


GIBRALTAR 








‘‘An honést tale speeds best simply told.” 

The Western and Southern Life Insurance Com- 
pany sells life insurance contracts only. It promises 
nothing that it cannot guarantee and guarantees 
everything it promises. 

Agents find these policies easy to place and easy 


to hold in force. 


W. J. WILiiaMs, 
Secretary. 


Henry Boat, 
Director of Agencies. 


FRANK CALDWELL 
President 


liome Office, Fourth and Broadway, Cincinnati, Ohio. 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK. «+e 





A COPY ON REQUEST, 





The Penn Mutual Life Insurance Co., 
921=3-5 Chestnut St., Philadelphia. 


Jk 


or Rew VORK, 


LARGE BENEFITS. 





Accident 
and Health 
Policies. 


LOW RATES. BEST COMMISSIONS. 





Assets, - + $999,667. Surplus, - - $390,484 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 
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Northwestern =< 
National Life “8 


Insurance Company, © 


MINNEAPOLIS, MINN. 


TOTAL ASSETS, - ° ° - . $2,477,292.25 
INSURANCE IN FORCE, - © - 38,129,315.00 
NUMBER OF POLICIES IN FORCE, - 26,159 


F. BECHTEL, President. Dr. J. F. FORCE, 1st Vice-Prest. 
WALLACE CAMPBELL, 2d Vice-Prest. and Sup't of Agents. 
FRED J. SACKETT, Secretary and Treasurer. 


Experienced and ambitious agents can obtain desirable con- 
tracts with promotion according to merit. Address company as above. 





FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary 


ROYAL UNION MUTUAL LIFE INS. CO. 


DES MOINES. 


That the reader may re — bree prog ie tt gga y, the following Table 
Year Premiums : Snsereme : . Assets Net Surplus 
1886 $6,089 $234,500 $5,576 $2,139 
1892 35,655 1,148,775 89,126 6,162 
1897 96,148 4,456,659 226,876 35,396 


1901 310,893 9,505,492 753,103 71,694 


The lowa Law Absolutely Protects the Insured. 
Policies. Highest Interest Rate. 


Most Liberal 
Largest Cash Settlements. 


J. W. A. STAUDT, 
STATE AGENT, CANTON, OHIO. 


You cannot afford to spend your time selling Life Insurance without knowing 
what we have to offer, 


FROM $100 T0 $500 MONTHLY 


That sum can be paid by selling 
the contracts of the 


Security Life & Savings Insurance Co. 


OF DES MOINES, IOWA. 
CAPITAL, $400,000. 


It has the best selling contract in the field. 
ten-year accumulative investment contract, the best investment contract 
written by any company. No medical examination required. All policies 
protected by approved securities deposited with the State of Iowa. 
CHICAGO OFFICE: 1201, No. 155 La Salle Street. 

A. nh. HARBAUGH and B. H. GARDINER, "anagers. 
SPRINGFIELD OFFICE: 308 [flyers Building. 
OFFICERS: 
CHAS. H. MARTIN, Treasurer 


W. H. BAILY, Attorney. 
R. A. PATCHIN, Medical Director 





Investigate our guarantee 


FRANK F. MERRIAM, President. 
N. HODGSON, Vice-President. 
R. G. HAKE, Secretary. 


Western AssuranceCo. 


OF TORONTO, CANADA. 


GEO. A. COX, J. J. KENNY, 
President. V.-Pres. and Managing Director 


HON. 





Assets, January 1, 1902, in U. S., $2, 280,953.85 
Surplus in United States, 735,491.78 
Income in U.S. for 1go1, 2,535, 106. 46 


Losses paid in U. S. from 1874 to 1gor, 21,709, 395-51 


SPECIAL AGENTS: 
Kentucky and Tennessee, H. B. HART, Memphis, Tenn. 
Ohio, H. M. GIBBS, Columbus. 





COMMERCIAL 
UNION 


Assurance Company, Ltd., of London. 














UNITED STATES BRANCH: 
Cor. Pine and William Sts., 
NEW Y¥@RKk, 


WESTERN DEPARTMEN1: 
315 Dearborn Street, 
CHICAGO, 





A ‘MILLION DOLLAR” COMPANY! 


GIRARD 


OF 


FIRE INSURANCE 
COMPANY, 


PHILADELPHIA, PA, 


ASSETS $2,078,168. 


Organized 1853. Sarplus $1,029667, 


This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 
companies should address 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 


210 LA SALLE STREET, CHICAGO, ILL. 





—- 


Homelife lsuance npn 


AGEO.E.IDE. PRESIDENT. 
$ 12,342,246.77 
10,257,446.47 
736,337.00 
65,875.00 
1, 282,588.30 
$ 54,069, 852.00 


ADMITTEDASSETS 
| POLICY RESERVE &C. 
DIVIDEND-ENDOWMENT FUND 
CONTINGENT FUND 
NET SURPLUS 
INSURANCE IN FORCE 








ORGANIZED 1851. 


=" PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, IL 
ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., = Cincinnati. 
FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland, 
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BEGAN BUSINESS JANUARY Ist, 1902. 


THE ANCHOR FIRE INSURANCE COMPANY, 


228-230 West Fourth Street, Cincinnati, Ohio. 


ACENTS WANTED. 








CAPITAL $200,000, 


SURPLUS $100,000 








JUDGE fl. DONNELLY, President. 


F. D. PRINTICE, Vice-Pres. and Treasurer. 


F. F, MURRAY, Asst. Secretary, 


A. K. TIURRAY, Secretary and General Manager. 











INTER-STATE LIFE INSURANCE COMPANY 


Fourth and Elm Sts., CINCINNATI, OHIO. 
CAPITAL, PAID-UP, $100,000. 


Incorporated under the Legal Reserve Laws of Ohio, .... ......1901. 
$100,000 deposited with the State for the security of Policyholders. 


A staunch “ Old Line” Ohio company, with leading business men 
of Cincinnati in the directorate. 

Issues especially attractive policies on Ordinary Life, Limited 
Payment, Endowment and Annuity Plans. 

A District Agent wanted for each county in Ohio, to whom a 
liberal contract, with renewal commissions and exclusive territory 
whi be given. 

The Inter-State Life has all the advantages that other good 
companies have and is besides a HOME COMPANY. 

Agents will find it desirable to deal DIRECT WITH THE HOME 
OFFICE of the company which they represent. 

Information cheerfully furnished. Correspondence confidential. 


A. G. TURNIPSEED, President. 














The NORTHERN CENTRAL 
LIFE INSURANCE CO., 


535, 536, 537, 538 and 539 The Spitzer Bldg. 
TOLEDO, OHIO. 


Has the cleanest and best contracts sold. 
Policies in Amounts from $100.00 to $25, 000.00 
Payments Monthly, Quarterly, Semi-Annually or Annually. 


GRAND OPPORTUNITY TO AGENTS for Territory in 
Pennsylvania, West Virginia and Michigan. 


W. S. MATTHEWS, J. G. ROBISON, 


OLDEST IN THE WORLD. 


SUN 
INSURANCE 
OFFICE 
OF LONDON, 
Chief Office in the United States, No. 54 Pine Street, New York, 
1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 
WESTERN DEPARTMENT,171La Salle St., CHICAGO, ILL. 
FTAGENTS WANTED. 





LONDON 
ESTABLISHED A.0.1710. 





FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


ro 








Western and Southern Department, 205 La Satte Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 
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HANDLERS OF ALL KINDS OF 


FIRE and MARINE SALVACE. 


PRINCIPAL OFFICE : 
Nos. 207 and 209 

MADISON STREET, 
CHICACO. 


LONG DISTANCE TELE- 
PHONE, MAIN 275. 


~% we 























SOUTHERN DEPARTMENT : 
Nos. 714 and 716 
WASHINGTON AVE., 
ST. LOUIS. 


1. F. SMALL, Superintendent. 
BELL TELEPHONE, 3081. 








THE ARK FIRE INSURANCE CO. 


OF CINCINNATI, OHIO. 
ORGANIZED FEBRUARY 24, 1902. 


CASH CAPITAL, $200,000. SURPLUS, $100,000. 


Will begin operations June 1, 1902. 


Correspondence solicited from agents 
at desirable points. 


Hon. M. Donne ty, President. 
a D. Prentice, Vice-Pres. and Treas. 
. K. Murray, Se2’y and Gen’l Mgr. 
F. F. Murray, Assistant Secretary. 


ADDRESS ALL COMMUNICATIONS TO A. K. MURRAY, SECRETARY, 








CINCINNATI, O. 
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THE OHIO UNDERWRITER. 


With which is combined 
BLACK AND WHITE—Established isso. 


Published Every Thursday by THE WESTERN 
UNDERWRITER COMPANY, Chicago ( 164 
La Salle Street), and Cincinnati (4Etna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 














Entered at Chicaga Postoffice as mail matter of 
the second class. 








RETIREMENT OF THE IMPERIAL. 

The retirement of the Imperial Insurance 
Company of England from the United States 
cannot be said to be a surprise to those fire 
underwriters who have watched the company’s 
course in this country. It is almost a century 
old and has large prestige in other fields. In 
the United States its entire course has been 
one of extreme uncertainty and peculiarity. 
It seemed as varying as the winds on the ocean 
and local agents were not able to divine the 
wishes of the company even in the face of its 
instructions. Never had a foreign company 
any finer opportunities in this country than 
the Imperial to build up a magnificent business. 
It has simply thrown away the golden treasure 
that perhaps comes to fire insurance companies 
once in a long period of years. Of late its 
maneuvers have excited little less than amuse- 
ment. It has confined itself mostly to the 
larger points and even there its agents have 
found it difficult to write for the company 
along any kind of lines. With the contracted 
facilities in this country it was hoped that with 
the new management the Imperial would 
decide to stay and adopt a fixed policy that has 
been successful with the leading foreign com- 
panies. 





EFFECT OF THE FLAT ADVANCF, 

At this time some conclusions can be drawn 
as to the effect of the 25 per cent advance in 
rates which was promulgated by the fire in- 
surance companies several weeks ago. In the 
larger cities and where local agents are work- 
ing as a unit under a well supervised organiza- 
tion the 25 per cent advance is being gotten 
without much difficulty. In such places the 
local agents realize that their future depends 
on their codperation in a body. It has been 
embarrassing at times for these agents to come 
in contact with the assured, but where the as- 
sured has been met with a proper spirit and 
an explanation offered little trouble has en- 
sued. : 

In the small towns the 25 per cent advance 
rate movement is unsuccessful. Companies 
that do not write in the smaller places cannot 
appreciate the difficulties which their associate 
companies are undergoing at the present time. 
There is not a State but is giving its full quota 
of embarrassment in regard to small town 
business. It is undoubtedly true that union 
companies that are insisting on the advanced 
rates in these towns are losing quite a little 
business. The agents are powerless in the 
Situation, as there. are sufficient companies 
ready to write at the regular tariff that have 
ample capacity to take all the business of- 
fered. Conditions are far more aggravating 
where local agents have unionized, and ex- 
pected by so doing that they would be pro- 
tected. They find now that a few non-union 
companies are not requiring the rates, and 
hence the union agents are losing business. 

In Iowa but very few companies are at- 
tempting to get the advance, and these few 
that do are seeing the business go off their 
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books. The same situation prevails in Ne- 
braska. In Missouri conditions are not so un- 


satisfactory, but there is room for improve- 
ment. In Ohio the smaller places are fur- 
nishing considerable difficulty. Companies are 
sometimes in doubt as to what contingent to 
believe. Local agents in writing to their com- 
panies will quote other companies on the risk 
without the advance. When these companies 
are queried as to this, they promptly deny the 
accusation. The situation in the anti-compact 
States can, therefore, be said to be most un- 
satisfactory. The small town business in all 
the States has generally been profitable where 
carefully handled. In districts that have made 
the companies money, some outside institu- 
tions are gobbling up the choice risks at the 
prevailing tariff. In the anti-compact States 
some union companies are very remiss or else 
wilfully do not try to get the increased rate. 
It seems to be a question at the present time 
how long some of the companies writing the 
small-town business will stand the 
situation. 


existing 


MISTAKEN IDEA AS TO THE WORK. 

Some life underwriters seem to have the 
idea that the increase in sentiment for the asso- 
ciation movement means that in time the asso- 
ciation intends taking up matters of legislation 
and antagonizing the companies. Agents of 
some of the companies see in the plan conse- 
quences that will embarrass them with their 
own companies. This is highly imaginative 
reasoning, as the association can scarcely ever 
expect to become a legislative organization. 
Its cardinal purpose is to get men together on 
a friendly and social basis, and eliminate as 
far as possible the asperities of competition. 
The addresses of President Wyman of the 
National association are a clear indication of 
the underlying motives of the agency move- 
ment. They are a sincere illustration of the 
best thought in the business. No life insur- 
ance man need hesitate to join the organi- 
zation. He will better himself and he will ex- 
ert a healthful influence on those about him. 





District Committees at Work. 

District committees of the Wisconsin Field 
Club are now giving their attention to local 
boards that have refused to adopt the 25 per 
cent advance. There are several towns whose 
agents are in rebellion against the advance, and 
as the sole rate making power by the Wiscon- 
sin law is conferred on local agents, they have 
their own way. The Field Club, through its 
committees, is trying to bring influence to bear 
to have the various local clubs adopt the rates 
without further trouble. 





Where Are the Northwestern Reports? 

Eight months have elapsed since the annual 
meeting of the Fire Underwriters Association 
of the Northwest, but the printed reports have 
not been issued. This protracted delay has 
created adverse comment among the members, 
who see no excuse for not having the printed 
proceedings in their hands by January 1 fol- 
lowing the meeting at the farthest. 





T. J. Otis, Jr., of Chicago, manager of the 
Imperial, has taken the sole agency of the 
North British of New York for Chicago and 
secures an independent line of the Sun of 
England. 





The North American Fire of Boston has 
been admitted to Illinois. John Naghten & 
Co. get the Chicago agency. 





The new small town mercantile schedule 


of the Union will not be applied in Iowa. 
Wanted agent to write in for our 

© large illustrated catalog 
of superior insurance supplies. Gives valu- 
able ideas how to systematize work. Costs 
you nothing and is a valuable thing to have 
around an agency. Yours for supplies, 


THE WESTERN UNDERWRITER CO., Cincinnati and Chicago. 





We want every local 
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REINSURES ALL ITS PACIFIC BUSINESS. 





London Assurance Takes @ver the Imperial’s 
Liability on the Coast With William 
J. Landers as Manager. 





The Imperial has reinsured all of its Pa- 
the London Assurance, 
W. J. Landers, manager of the Imperial, takes 
the same position with the London, the latter 
company leaving G. F. 


cific Coast business in 


Grant. The following 
circular has been sent out by Manager Bel- 
field of the Imperial at New York. 

“Referring to the circular letters we sent 
out in the early part of this year advising you 
the position at that time of the projected 
amalgamation of this company with the Alli 
ance, I beg to inform you that the arrang: 
ments between the two companies have now 
been completed, but on a basis materially dif 
ferent from what was originally contemplated, 
or expected. I do not trouble vou with details 
of the circumstances which led to this change, 
but they are such as to preclude the Imperial, 
either by itself or in combination with the 
Alliance, from continuing operations in this 
country, and I beg, therefore, to confirm my 
telegram of this date requesting you to cease 
writing business for us immediately and to 
return us forthwith all of our unused policy 
blanks, and the commission of authority you 
hold from the company authorizing you to 
represent us. Please also send me at your 
earliest convenience your final account current 
and remit whatever balance is due us 

“Until otherwise directed, kindly report all 
future losses in which we are interested to 
this office in the usual course, and submit 
for our consideration and attention any en 
dorsements that may be asked for on any 
of our policies. I regret that I was not in a 
position to give you longer notice of our 
withdrawal, and I desire to thank you for the 
very satisfactory and able manner in which 
you have represented the company, and to 
express my deep regret at the termination of 
our connection.” 





BURROWS & CO. GET THE AETNA. 

D. W. Burrows & Co., the well-known Chi- 
cago fire insurance agency, have been appointed 
general agents of the liability branch of the 
JEtna Life for Illinois. The firm will at once 
establish a liability department, which will be 
in charge of George Tramel, formerly with 
the Frankfort. Mr. Tramel becomes a mem 
ber of the firm of Burrows & Co. He is well 


versed in liability underwriting. The tna 
will have a well-appointed office to handle all 
its agency business and claims. It will not 


join the Liability Conference, but will main 
tain compact rates and take a position in lia 
bility underwriting similar to the Continental 
in fire insurance. J. S. Rowe, the 
manager, is now in Chicago 


liability 





WILL ROUT THE WILD CATs. 

The annual convention of the Insurance Com 
missioners’ Association will take up the sub- 
ject of “wild cat” fire insurance and endeavor 
tc devise some plan to rid the country of so 
many disreputable and irresponsible companies 
Auditor Hart of Indiana believes he has a 
plan to rout the many felines that are now 
infesting the field, most of them hailing from 
Chicago. Under existing laws, the Illinois 
officials can do nothing so long as the com- 
panies do not write Illinois. property. 





WANTS “‘P. B.’’ IN THE GAME. 

J. Ramsey Barry, well known in Baltimore 
insurance said to 
principal promoters of the 
Warehousemen’s 


circles, is be one of the 

Merchants & 
Company, with 
$2,000,000 capital and the same net surplus. 
He is endeavoring to enlist the services of 
P. B. Armstrong in the enterprise. Mr. Arm- 
strong has recently been toying with a scheme 
for him to issue an individual policy of $100,- 
000, backed by himself. 


Insurance 





Secretary P. E. Coleman of the Jefferson 
Fire of Philadelphia has purchased a con- 
trolling interest in the company. 
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FUTURE OF TERMINAL ELEVATORS. 
Some of the Effects of Fire Proof Construction. 














interested 
entitled “The 


have been 
Rollins 


Western underwriters 
in an article by E. S. 
Revolution of the Elevator Business,’ pub- 
lished in the Northwestern Miller of Minne- 
apolis. The writer takes the ground that the 
frame terminals which have made fortunes for 
their owners have about reached a point where 
the profits will be greatly. reduced, if not wiped 


wooden houses. A complete fireproof plant— 
storage tanks and work house—will cost 12 
to 13 cents per bushel. A complete wooden 
plant will cost about 10 cents per bushel. The 
writer states that insurance on_ terminal 
wooden elevators in Minneapolis runs from 
$1.65, which is very low, to $3.65, which is 
very high. On most of the fireproof houses 





FIREPROOF CANADIAN 
out 
pay no more for wheat to be delivered in May 
than if purchased in November. In 
words, they will agree to pay no storage charge 
Heretofore the 
terminal elevator has had but little competi 
tion. Its men have bought wheat in the open 
market in the fall or summer and sold it 
readily the following spring or summer at a 


other 


during the intervening time. 


pretty advance. This gave the elevator an 
easy field in which to operate and very good 
profits. 
Are Now Mixing the Grain. 
Owing to the reduced nrofits many frame 


terminals are purchasing a little high-priced 


wheat and mixing with it as much cheaper 
wheat as will create a grade that will “inspect 
out.” This is causing millers to purchase di- 


rect from the country where there is not so 
much deception. 
Mr. Rollins takes the ground that terminal 


danger of 


elevators have been living under unnatural 
conditions, it being merely good fortune that 
the situation has been so favorable to that 


business, but because they are unnatural they 
cannot last. .He contends that the day has ar 
rived when there will not 
rying charge on grain and 
enter into the terminal 
profit-destroying factor, the same as it 
other lines. 


be an assured car 


competition will 
elevator business as a 


has in 


Rise of the Fireproof Eleva or. 


he writer also that the 
change which has ever come about in the ele- 
vator which revolution- 


all established principles, is the construc 


states 


greatest 


business, and one is 
ing 
tion of fireproof storage tanks and working 
This probably means that the old 
wooden terminals will be hopelessly outclassed 
and that they cannot be operated much longer 
at a profit. Mr. Rollins that the fire- 
proof elevator is merely an element of com- 
petition. Owing to reduced profits the ele- 


he muses 


avers 


vator managers began to look for some relief 


to reduce expenses and hit upon fireproof con 
struction 


as a means to reduce or eliminate 
fire insurance premiums. 
The cost of constructing the steel and tile 


storage tanks is greater than that of building 


PACIFIC “‘p” 


| 





BEFORE THE FIRE. 


Ile states that in many cases millers will | that have been constructed no insurance is 
} 


carried. The St. Anthony & Dakota Company 
says it will take insurance if it can get it at 
{5 cents, otherwise it will carry its own in- 
surance. The rate on grain in elevators 
25 cents less than on the buildings. 

lhe writer states that the average rate on 
wooden buildings is $2.25. 


is 


The insurance on 


FIREPROOF CANADIAN PACIFIC “Dp” 


wooden houses of 1,500,000 bushels would cost 
$3,375. The insurance on grain in the same 
house would cost $10,500, or a total of $13,875. 
The writer shows that a fireproof plant of 
1,500,000 bushels’ capacity would cost $195,000, 
against $150,000 for the wooden plant, and if 
it carried its own insurance would thus 


$13,875, which would soon pay 


Save 
for the dif- 


ference. The saving on insurance ¢ ear 
after the difference in cost has been up 
would be quite considerable. 

Further Considerations of Fire lasurance. 

He continues by saying that the insurance on 
the wooden house, even if it cost 1 ng, 
would not afford the protection that a fireproof 
house does, for in case of a fire the company is 
necessarily put out of business f yme 
nvonths, and often the best part of the yea 


Minneapolis, Duluth and Superior have, ac 


cording to this article, 65,000,000 busliels of 
elevator storage capacity, not including private 
elevators and storage room in mills. Of this 
about 11,000,000 is of fireproof construction, 
Out of some 35 elevators, Minneapolis has 
four fireproof plants. One of these carries in- 
surance in the New England factory mutuals 
at a rate of 15 cents. The other three carry 
their own insurance. 
No Trouble in Borrowing Money. 
Even though these houses are not insured 


Mr. Rollins states that they have no difficulty 
in getting all the money they want. He as 
serts that the stock fire insurance companies 
have refused to make a special rate on grain 
in these houses. He believes that this is due 
to the fact that they think it is against their 
interests to have fireproof houses constructed, 
and that they hope by refusing any conces- 


sions in the way of lower rates the elevator 


companies will have to come to their terms, 
as they did not believe they could borrow 
money on warehouse receipts on uninsured 


grain. To grant concessions would be to en 
courage the building of fireproof houses, and 
the insurance companies would therefore lose 
most of their business on terminal 
buildings. He concludes his article as follows: 


elevator 


— 
7 " 7~ 
ont” > “ € 
Cee “4 EY 
* A= <4: ~cte 
. Sees = 
a ee ree seas 


BA: 


AFTER THE FIRE. 
“The earning capacity of these houses 1s 
unquestionably outclassed by the new rival, 


the fireproof house. That much ts certain; 
and it is not only certain that the companies 
having fireproof houses can earn more money 
when all conditions are favorable—a good car- 
rying charge, plenty of grain, etc—but it 1s 
equally certain that they can earn money un- 
der adverse conditions -when the companies 





we 
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hav only wooden houses cannot scratch | co-insurance clause range from 30 to 50 cents, | 
out even a narrow margin of profit. It there- | according to exposures. Rates on the elevator | 


ems that if the evil times for the ele- 
companies are at hand, when they shall 
not ve a sure profit guaranteed to them 


at the beginning of every crop year, and if the 
terminal companies are in the near future 
compelled to meet competition and_ small 
profits and the other worries and discords 
which affect all other business firms, if this 
be so, then fireproof elevators will increase in 


number; the day of the elevator builder will 
have come, even as the day of the mill builder 
did some twenty years ago, and the huge 
wooden elevators which have made immense 
fortunes for their owners will stand as un- 


picturesque and empty monuments to a time 
that past. 
Number of Frame Terminals. 
The frame terminals include houses at the 


following points: Minneapolis, 30; Duluth, 10; 
West Superior, 10; Detroit, 2 or 3; Toledo, 8; 
Sandusky, 1; St. Paul, 3; Winona, 2; Wasba- 
sha, Minn., 1; Manitowoc, 2; Milwaukee, 4; 
Chicago, 10 to 15; East St. Louis, 5; St. Louis, 
<: Cairo, 2; Council Bluffs, 2; Kansas City, 
Mo., 3; Kansas City, Kan., 2; Peoria, 3; 
Joliet, 1; Missouri Valley, Ia., 1; Davenport, 
2 Omaha, 2; Savanna, Ill., 1; St. Joseph, 1; 
South Bend, 1. 
Article Is Somewhat Exaggerated. 

The article written by Mr. Rollins, while 
containing much truth, is perhaps exaggerated. 
There is no doubt that the profit in terminal 
elevators has decreased, and the fireproof con- 
structed building will carry with it consider- 
able weight in the future conduct of the busi- 
It is preposterous to think that fire in- 
surance companies will carry elevators at a 
15-cent rate. This would 
writing the policies. 

While bankers have been free to loan on 
grain certificates on uninsured fireproof ele- 
vators in Minnesota, yet the burning of the 
Canadian Pacific “D” fireproof elevator at Fort 
William, Ont., during the earlier part of May, 
will open the eyes of bankers to the fact that 
fireproof buildings will burn. 
a fireproof structure, all steel, including the 
floors. The only woodwork in the building 
was four cleaning machines on the first floor, 
two elevator legs and freight cars near the 
The working-house of the elevator 
was entirely destroyed by fire and two tanks 
were damaged containing about 60,000 bushels 
of wheat about half full. The grain in the 
rest of the tanks was not damaged unless by 
smoke through conveyors. 


ness. 


scarcely pay for 


This was strictly 


elevator. 


Lesson from the Elevator Fire. 

The burning of this elevator shows that un- 
less there is absolute care in regard to cleanli- 
ness, and every precaution taken to prevent 
fire, the fireproof structure will be subject to 
a total loss. Screenings, dirt and dust or the 
storage of oats and malt together with freight 
cars on the track, which are inseparable from 
the elevator business, all tend to add greatly 
to the hazard. It is impracticable to cover 
a steel structure of the elevator type with fire- 
proof material. This is due to the machinery 
and the too intricate building to permit it. 


Cleaning Elevators Are Profitable. 

It is found that the only elevators that are 
making much profit at the present time are 
those in which cleaning is done. As soon as 
a new building is constructed an owner trans- 
fers his cleaning apparatus to the new build- 
ing, because modern appliances assist in econ- 
omy and also there is less danger from fire 
The process of cleaning will always mean con- 
siderable dust and dirt, which are certainly 
large factors in the elevator hazard, as was 
the case in the fireproof Canadian Pacific 
house. The rate on the Canadian Pacific 
house was 75 cents blanket on the working 
house and tanks. While the hazard in the 
tanks is not great, yet the danger comes from 
smoke damage. 

Credit Given for Fireproof. 

Mr. Rollins is wrong in saying that credit 
is not given to fireproof structures in ele- 
vators, Rates on fireproof tanks carrying the 

















proper 
main 


average about 75 
features in 


cents One of the 
connection with the fire 
proof construction, as has been pointed out, 
is the practice of some banks to loan on un- 
insured grain without collateral. The experi- 
ence of the Canadian Pacific elevator will cer- 
tainly open the eyes of bankers to this un- 
businesslike method. 


Evidence from a Canadian Company. 


Regarding the burning of the Fort William 
elevator, a prominent Canadian company off 
cial writes: 

“The elevator at Fort William is the new 
steel tank one known as ‘D. The fire oc 


curred on the second floor of the building con- 
taining the machinery for cleaning the 
ind elevating it for distribution to the tanks 
This building was steel frame, covered with 
corrugated iron; stairways and galleries 


grain 


| also 
f steel; the floors of the cleaning machines 
were wood, and two opposite sides of the ele 
vating sputs were wood, the other two being 
galvanized iron. The tanks for the 
of the grain are entirely of steel, and not con 
nected with the building just described, th 
grain being conveyed to them by an endless 
belt. There are twenty-four of these tanks, 
four large and eight smaller ones on each side, 
and there was a large quantity of grain in them 
at the time of the fire. The elevator building 
collapsed and some freight cars which happened 
o be inside were destroyed with their contents 


ore 
orage 


Little Damage to Grain. 

“We now come to the most interesting part 

f the subject, the damage to the grain in the 
tanks. The adjuster reports that this practi 
cally amounts to nothing. He brought us some 
samples of the wheat from the sides of the 
tanks most exposed to the heat, and if appear 
ances can be relied on the harm caused by it 
is infinitesimal. 

“The origin of the fire has not come to light 
It may have been from a match or a heated 
journal. {ft was discovered in a pile of screen 
ings on the second floor. At the time of the 
fire there were heaps of screenings 
throughout the buildmg, and it was the burn 
ing of these, and of the wood that entered into 
the construction, as mentioned, which created 
sufficient heat to 
whole structure. 

“The size of the elevator proper was 42x102 
and 140 feet high, with six stories 
on grain in tanks is 75 per cent. The only por 
tion of the construction which was insured 
was the elevating machinery and this was cov 
ered in the general schedule of the 
company’s property at an average rate 


the se 


cause the collapse of the 


The rate 


railway 





ADOPT NEW MERCANTILE SCHEDULE. 

The governing committee of the Union at 
its meeting this week approved the new mer- 
cantile schedule which 
smaller towns. As is 


will be 
the mercantile 
schedule in present use was not adapted to the 


applied te 
known, 
smaller places. It will be continued, however, 
for use in the medium and larger sized cities 
Inspector Simonson constructed the new mer 
cantile schedule. It will be amended a 
and then the schedule will be printed 
be put in the hands of the raters as 
possible. It was apparent that no progress 
could be made in schedule rating until an in 
strument was devised that 
in the smaller places. 


trifle 
It will 
soon as 


would be successful 





Sace.—The small boy with the arrow found 
entrance to the heart of Walter H. Sage, sec- 
ond assistant manager of the German-Ameri 
can, last Saturday, and in the Auditorium An 
nex at Chicago he plighted his troth with Miss 
Nellie Grace Van Horn of Cleveland. Sage 
stole a march on those who held he was heart 
free, giving his sole attention, outside business 
hours, to the festive game of golf. There has 
been a dreamy expression on the countenance 


of the old Ohio field man of late, but his 
friends only counted it the radiation that 
comes with the managerial position. He has 


gone now, no one knows where, on his honey 
moon. He may have sought his groves where 
orange blossoms are in flower. Sage merits 
a life replete with happiness and may he find 
it in her whose fate is linked with his, 





FIRE INSURANCE DISCUSSED. 


DEAN BEFORE UNIVERSITY STUDENTS. 


Assistant Manager of the Springfield Furnishes 
Another Admirable Contribution to the 
Subject of Underwriting. 














The address of A. F. D int 1 

rer of the S| nenel bel ef eg I 
Commerce and Administration of the Univer 

y of ¢ | ly i ( ece Z 
ruc I C ent l will be publ ed 
i $ nstall In opening 
subject, Mr. Dean said 

“In the good old re da ‘ 
humanity began t keep tep to the ragt 
rhvthm of steam and electricity, when gentlem: 
leemed it vulgar to exhibit hast ind y 
was given time to be youth, it was a wholesome 
custom with German students and appre 
before settling down to the erio d 1¢ 
life, to spend a wander-year i ibou 
their fatherland 

Age of Accelerated Motion. 

“We live in a land and an age of accelerated 
motion in which ec« nics demands ft 
young men ‘prompt returns’ and the larg 
amount of usufruct from the smallest inves 
ment in preliminary training. The American 
alumnus seldom has a wand ihre He 
lassoed fresh from the campus, bridled, saddl 
and put to work under the me less spur of 
necessity It must be admitted iat a good 
constitution and other inherited traits enabl 
him to do creditable work, but he might « 
better work after a vear of observation and 
meditation, and possib escape the life-long 
T isping of an uncongenial ocx upation had he 
the opportunity to peep into our busy h 
of modern activities long enough to get 
definite idea of their relations. s« pe ind pur 


pose be fore choosing his vocation 


Portrayal of the Major Industries. 





‘But it is useless to speculate over the i 

T ble The tr l or! the { ctr wire ind 
ailway track is over wus all, and the wander 
thre, like many things good and bad. ha 
been relegated to the limbo of the past. In it 
lieu, your provident Alma Mater has ar 
ranged to bring before vou through a s¢ 
ries of lectures a portrayal of the maior in 
dustries of your fatherland which you can 
not spend a wander jahre in seeing, a portrayal 
of things which have grown so intricate it 
their modern expansion that the mere seeing 
without explanation would not give you under 
standing. It is my duty té-day to tell you 
bout fire insurance. Why it is, what it doc 
ind al Ww t d es if 


Engeged in Buying Ashes. 
‘An adjuster of fire losses once told an in 


juisitive stranger who waS anxious to know 

his business, that he was engaged in buying 

shes. While this does not define what Kant 

would call ‘the thing itself’ of fire insuranc« 

it does in a way describe its immediate mani 
tl 


on, for fire insurance, as the public under 
it, is a world-wide dealer in 
the most extensive transact 





ashe s, and 
one of ions on rec 
rd was negotiated in this city when it bought 
, 
‘I 


an ash heap bounded on the north by Lincol: 
Park and on the south by Mrs. O'Leary 

barn. If you ask, ‘What does fire insurance do 
with the ashes it buvs?’ I can only reply 
‘Nothing.’ It neither exports nor utilizes then 
It simply leaves them with the confident assur 
unce that the golden seed it has distributed 


will soon cause the ash heap to put forth a 
luxuriant crop of 
churches and emporiums « 


homes, factories. schor 





f trade, sheltering all 
the myriad fabric which enter into humatr 
needs. In all this, however, no magic is pet 
formed 

Province of Fire Insurance. 

“Fire insurance does not create something 
ut of nothing; it does not cause a barren ash 
heap to blossom forth in imposing facades 
ind burnished domes. It does not even con 
serve or save, for its golden seed which sprout 
into the varied creations of human thought and 
toil must soon or late be garnered from the 
four quarters of the land. As the air is cease 
lessly gathering up minute particles of water 
from the earth’s surface to hold in trust until 
~ondensation forces it to redeliver its aqueous 
herd, so fire insurance is ceaselessly gathering 
from city, village, hamlet and farm its tribute 


atom by atom, to hold in trust until conflagra- 
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tion shall compel it to refunu its herded in- 
demnity. There is this important difference, 
however, in the analogy: nature reinstates; 
fire insurance does not. Matter and energy 
are constant quantities. There is no loss in the 
transformation of water into cloud and cloud 
into water, but in fire insurance something 
disappears which can never be replaced. 


Some Part Always Destroyed. 


“It is true that when a building or a city 
is destroyed, fire insurance makes it possible 
to create another building or city in its place, 
but the fact remains that something has dis- 
appeared and the world is permanently im- 
poverished by the event, as much impoverished 
as if fire insurance did not exist, but the ioss 
escapes the attention of society at large be- 
cause the material thing that has vanished in 
smoke and ashes is replaced by tribute gath- 
ered from the four corners of the land. The 
human effort that has been expended in trans- 
forming matter from its crude forms into 
thines beautiful and useful is the immaterial 
thing that cannot be reinstated. The thing 
that has vanished forever is value. This, in- 
surance cannot replace. It simply gathers up 
comminuted values as the air absorbs moisture 
and releases its holdings where and when a 
value-vacuum has been caused by combustion. 
But again, unlike the rain which descends 
alike on the righteous and unrighteous, fire in- 
surance discriminates. 

i 


It Exacts Value Received. 


“Tt does not yield up its stored values except 
to him whp has contributed for the service, 
and then gnly by an established ratio which 
has to do with the relative liability of his prop- 
erty to fire,jand the relative amount of value in 
this property for which he has purchased a 
‘call’ for a commensurate shower of indemnity. 
Unlike the atmosphere which blindly desiccates 
one region to deluge another, fire insurance 
must exact value received and measure out its 
indemnity with the same scrupulous exactitude 
that the morning milkman exercises when he 
fills the quart cups for which he has sold 
tickets in advance. 

“From what has been said it will be seen 
that strictlv speaking fire insurance belongs 
reither to the creative nor economic industries. 
It simnly gathers dispersed values and trans- 
ports them to a place where a vacuum has been 
created bv fire for the use of the person who 
has paid for this service. just as the railways 
with whom fire insurance has many problems 
in common, transports property from areas of 
low value to areas of high value for people 
who have paid the freight. Again. in gathering 
dispersed values from the many for a common 
purnose, it performs a function similar to that 
of the tax gathePer. 


Insurance Called a Tax. 


“Indeed, in its ultimate analysis the broadest 
definition of all kinds of insurance, life, fire, 
accident, marine and what not (for it is pos- 
sible in those days to buy insurance against the 
happening of almost any conceivable event) 
would be to call it a tax to make good the 
value-vacuums caused by some specific change 
from existing conditions in person or property. 
Along with this most general definition we find 
that collateral fact that contracts of insurance 
could not be entered into with safety by the 
obligor were there not some reasonably well 
understood laws of change which establish 
what are known as averages, for it is upon 
the uniformity of these laws that the possibility 
of insurance, of all kinds rests. If chance ex- 
isted in sum totals to the same extent that it 
exists in the individual instances which make 
up these sum totals, the obligor, or insuring 
company, would occupy the same relation to 
chance as the obligee or insured person, but it 
does not so exist and it is this fact which en- 
ables the insuring company (with comparative 
safety to itself) to assume the liability for 
disastrous change which constitutes pure 
chance with the obligee. 


Individual Chance Fades Into Average. 


“In proportion as civilization has expanded 
its records over time and space it has become 
more and more certain that the chance which is 
all in all in the individual instance fades out 
into averages as we approach the totality of 
things, until in a theoretical totality, it be- 
comes absloute certainty. The property owner 
over whom the catastrophe of individual 
chance impends, buys exemption from a com- 
pany with. whom his chance is distributed 
over the number of similar individual instances 
the company has assumed. It is true that no 





company, however large, has been able to dis- 
tribute its chance among enough individua! 
instances to reach the goal of absolute cer- 
tainty found in the theoretical totality of 
things, but every company that has gathered in 
enough individual instances or risks to con- 
stitute what is known as a distributed business, 
has reduced its chance from the dangerous ex- 
plosiveness of the individual instance into 
wave-like fluctuations which it can measure 
and change its rates to fit. 
This Is an Age of Comity. 

“But this i is an age of comity; the individual 
company is not limited to its own experience. 
Each year the statistical experience of all com- 
panies in the United States is published for 
the benefit of whom it may concern. The an- 
nual publication of these figures is looked for- 
ward to by underwriters with intense interest, 
as the nearest possible approximation to the 
certainty found in the sum total of things; but 
still we do not find the invariable average of 
certainty in single years, for averages have to 
do with time as well as space, and the figures 
of all companies for ten-year periods afford a 
still closer approximation to the immutability 
of real averages, so close indeed, that the un- 
derwriting income of all companies when com- 
pared with their outgo for any ten-year period 
since combined records have been kept, ex- 
hibits a difference of perhaps not more than 
I or 2 per cent in any one decade. These 
facts show that whatsoever methods individual 
companies may adopt in the transaction of 
their business, and it must be confessed that 
some of them resort to methods largely specu- 
lative, the ideal conduct of the business, known 
in trade parlance as ‘sound underwriting’ is the 
furthest possible remove from chance, and that 
whatever faults of omission and commission 
fire insurance companies may be guilty of in- 
dividually, fire insurance itself is not a gam- 
bling business. On the contrary, its animus 
or intent is the very antithesis of gambling 

Fire Insurance Is Not Gambling. 

“In gambling we seek the danger and ex- 
citement of uncertainty. In insurance we seek 
the repose and safety of certainty. This ethical 
difference between insurance and gambling is 
to-day beginning to be pretty well understood 
by intelligent people, although it has not been 
many years since the pulpits thundered against 
insurance as an insidious form of immorality, 
and even now it is difficult to find a jury that 
does not look upon it as a gambling business 
in which the insuring company has all the ad- 
vantages of a dealer in the game. On the 
other hand. it may be confessed that fire in- 
surance had its birth in the spirit of gambling, 
else it would not have been born. All forms 
of activity which plunge into the unknown 
or untried are in one sense gambling, but we 
must admit they constitute that beneficient 
form of gambling known as enterprise which 
is the leaven of all human progress. Every 
new company before it gets enough risks upon 
its books to est ablish at least an approximate 
average must pass through a period of chance. 
It must take a gambler’s risk, and this was 
more notable in the early days of insurance, 
when statistics were not, and the laws of av- 
erage but dimly discerned.” 





TORNADO CLAIMS AGAIN NUMFROUS 
During the storms of the past ten days, 
wind has been prevalent and tornado claims 
have come in with frequency. It is a splendid 
time of the year for local agents to solicit this 
class of business. 





LEASE SUCCEEDS BEN HORNBY. 

B. H. Hornby of Davenport, Iowa, special 
agent of the Pennsylvania Fire for Iowa and 
Nebraska, has resigned to devote 
time to the local agency of Berwaid, 
& Ruhl of Davenport, in which 
interested. Merrick E. Lease, 
the New York Underwriters, 
Hornby with the Pennsylvania. 


his entire 
Hornby 
he has been 
formerly with 
succeeds Mr. 





Cannot Stand the Pressure. 
A Chicago local agency has received the fol- 
lowing letter from one of its customers: 
“Ain’t you over-charged me on this possi- 
lasy which you have sent me $8.75 for the sum 
of one year. I can not stant that presher if that 
is what you want to rate me if that’s what you 
want to do me it would do me better to take 
my own inshuran. You have charged me more 
than you awt too.” 








AS SEEN FROM CHICAGO. 








IMPERIAL CLOSES ITS BUSINESS. 
The action of the Imperial in withdrawing 
from the United States is not a 


Surprise to 
underwriters, who have always been amused 
at its exceedingly peculiar and erratic policy 
Efforts have been made for some time to 
combine the Imperial and Alliance into one 


company, and thus perhaps continue its United 
States business. Legal difficulties seemed to 
be in the way of this deal and hence the Alji- 


ance absorbed the Imperial. Robert Lewis 
of the Alliance will be manager, and as he js 
opposed to United States business, it is prob- 


ably owing to his influence that the company 
decided to retire from this country. Manager 
E. Cozens-Smith of the Imperial will leave 
the company. An effort has been made to re- 
insure the Imperial’s United States business, 
but the price asked, 35 per cent, was consid- 
ered too high by those to whom the business 
was offered. The company was offered to the 
Hartford, National of Hartford, 
field and others. It will 
run off its books. 

Tht company had been so vacillating in its 
movements that local agents looked rp it 
with extreme disfavor. Last year it did about 
$1,180,000 in premiums in this country. Its 
loss ratio was 72 per cent, and its 


the Spring- 
likely let the business 


expense 


ratio 40 per cent. Its field men in the West 
were R. L. Parsons of Chicago, T. T. Frith 
of Denver, H. W. Crandall < St. Paul, James 


B. Kennedy of Kansas City, H. Fitzgerald 
of South Pittsburg, Tenn. —teewh the time 
that D. C. Osmun was western manager, the 
company had about four hundred agencies in 
this field. They have been trimmed out to 
such an extent that its busines began to be 
pretty much of a farce. 


+ Seal 
CHICAG? FIRE UNDERWRITERS BEGIN. “29 


The Chicago Fire Underwriters, with E. D. 
Clarke, 218 La Salle street, Chicago, as attor- 
ney, has now commenced business. C. Reed 


is treasurer. There has been deposited in the 
bank $5,000 in cash, and on June 1 another 
$1,000 will be deposited. There are notes 
given by the underwriters for $31,500, which 
makes all together $37,500 deposited for 
and reserve. The underwriters are J. H. Gorm- 
erly, of the Bullard & Gormerly Company ; Dr. 
George W. Newton, vice-president of the West 
Side Hospital; Chapin A. Day, office manager 
Marshall Field & Co. (wholesale) ; W. P. Tut- 
tle of the Chicago Board of Trade; George 
A. Maclean, department manager Marshall 
Field & Co. (wholesale) ; George J. Holmes, ot 


losses 


Carter & Holmes; Holmer A. Squire, depart- 
ment manager Marshall Field & Co. (whole- 
sale); Charles P. Stafford, attorney; Thomas 


C. Blayney, department manager Marshall 
Field & Co. (wholesale) ; C. C. Reed, formerly 


chief clerk of the Illinois Trust and Savings 


Bank; W. M. Pond, wholesale lumber, and 
E. D. Clarke, insurance. 


THE LARGE CITIES’ MOVEMENT. 

After a conference among members of the 
committee that issued a call for a meeting, to 
be held at Niagara Falls this week, to con- 
sider the situation in the large cities, it was 
decided that it would be best to postpone the 
meeting until later. Opposition developed in 
certain quarters in the East to the movement, 
and there was hardly time to make proper 
explanation to those who were blocking the 
way. One or two Chicago managers during 
the last two or three days before the com- 
mittee met made strenuous efforts to throw 
cold water upon the proposed meeting. Tak- 
ing all in all it was deemed wiser ,to delay 
until the full sentiment of the companies could 
be gotten definitely. Those in charge of the 


movement speak hopefully of a future meet- 
ing, if these eastern interests can be brought 
in line. If they remain antagonistic, the re- 
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sponsibility for failure to get together in the 
large cities will be placed upon these com- 
panies. Several union companies held out to 
the last that the non-union companies should 
join the Union and bring about reform in the 
large cities through that channel. It can be 
safely said that the non-union companies, as a 
body, or any considerable body, will not join 
the Union under any circumstances. This ex- 
pressi ion has been given utterance time and 
again during the missionary work preliminary 
to the proposed meeting. Some companies 
think they see in the movement a scheme on 
part of some non-union managers to tie up 
other companies and then work to their own 
advantage. The non-union managers who 
have been mostly interested claim that such 
a charge is absolutely false in every par- 
ticular. In the course of a week or so senti- 
ment will have crystallized so that it can be 
»scertained whether there is too much op- 
position to the proposed organization, so that 
a meeting would be to no purpose. 
+ + 

LOCAL AGENTS COMPLAIN OF DISCRIMINATION. 

Agents in other States are somewhat indig- 
nant over the action of the companies in de- 
ciding that all schedules applied within the 
year previous to the 25 per cent advance could 
be called “approved schedules” in Ohio, and 
all risks written under them would be ab- 
solved from the 25 per cent advance. This 
proceeding is being freely criticised by local 
men in other States which have had similar 
schedules applied, and yet the 25 per cent 
advance is being added to the present tariff. 
Several towns were rerated in Ohio by sched- 
ules of the Ohio Inspection Bureau during the 
vear, and, of course, under this ruling, are 
free from the 25 per cent advance. In almost 
all the other States similar ratings were made 
by proper authorities and the rates advanced 
under schedules, but the increase is now be- 
ing applied to them. Local agents in other 
States think that this is entirely unfair, as 
Ohio has been in a state of demoralization for 
a long time, and has not been paying adequate 
rates, while other States have held together 
and observed the tariff and are now being 
discriminated against in favor of Ohio. 

—s a+ 
STATUS OF THE HARVEY CASE. 

There have been no recent developments 
in the case against George M. Harvey & Co., 
the Chicago local agents who have had 
charges filed against them for violating the 
rules of the Chicago Underwriters Associa- 
tion. in rebating to Thomas J. Lipton & Co. 
of the Union Stock Yards. The charges were 
filed some time ago, but the firm refused to 
put up the deposit required under the rules. 
Mr. Harvey took the ground that the offense. if 
committed, was done while he was ill and 
absent from his office for many months, and 
since that time his firm has been reorganized, 
all members thereof who were responsible dur- 
ing his absence having been eliminated. He 
holds that the present firm cannot be held re- 
sponsible for violations committed by the old 
one, the present one being absolutely different 
with the exception of Mr. Harvey himself. 
Mr. Harvey’s three main companies are the 
Pennsylvania, Manchester, and the Liverpool 
& London & Globe. The Pennsylvania and 
Manchester will stand firmly by Mr. Harvey 
in the position he is taking. Just what the 
Liverpool & London & Globe will do is un- 
certain. Mr. Harvey is emphatic in saying 
that he will not submit to any fine imposed 
upon his old firm. Considerable diplomatic 
work has been done to get the Liverpool & 
London & Globe to weaken in its former atti- 
tude in backing up Mr. Harvey. The outcome 
of the case is being watched with great inter- 
est. 





A new $1,000,000 fire company is being 
projected in Chicago among members of the 
Chicago Club, a well-known social organiza- 
tion. 





OHIO AND WEST VIRGINIA. 


FEATURES OF THE ADVANCE IN RATES 





Several’of the Smaller Points Are Furnishing 
Considerable Trouble in Rebelling 
Against the Action. 


There is some question as to the final result 
of the 25 per cent rate advance in Ohio. if 
companies are doing as they are accused by 
the secretary of the Youngstown local board 
in a circular letter sent out to the various com- 
panies Operating in that town. After citing 
the fact that the Cochran bureau had promul- 
gated the present rates in May, 1901, when quite 
an advance was made upon special hazards and 
as high as 50 per cent was added to some of 
them, he gives the history of a risk which, he 
says, clearly comes within the provision of the 
25 per cent advance, on which six or seven 
agencies of the town wrote, renewing at the 
old rate made in May, 1901. Out of about 
twenty-five companies to which the business 
was sent, he says that but three questioned 
the rate. The letter continues that it is very 
hard to secure uniformity among the agents 
with such a condition of matters, and suggests 
that it would be much better to let the ad- 
vance go and send a man from the bureau to 
rerate whatever the companies deem too low. 
In two different places he says that he does 
not think that the town comes within the order 
for an advance, and intimates that such cannot 
be made. 

The agents of Newark have passed a resolu- 
tion to abide by the Cochran rates, made a 
vear or two ago, and not give the advance or- 
der any attention until June 1. Several of 
the field men have received circular letters to 
that effect and the agents there will no doubt 
be notified that they will have to get the ad- 
vance or have their business turned down. 

The agents at Mt. Vernon have refused to 
get the advanced rates. It seems that they are 
not mincing words, but are simply refusing 
to ask for any advance. What action will be 
taken there by those companies which are de- 
termined is not known. 

There is also trouble at Wellsville and Alli- 
ance, where some of the agents are not at- 
tempting to get the rates and put up a fight 
when they are asked to take up policies or get 
the correct figure. The same condition exists 
at Lima, but the agents at Napoleon seem to 
take the cake over all the rest. There policies 
are being canceled pro rata at the request of 
the assured. and it is supposed they are being 
rewritten, for as long a period as possible at 
the old rates. At Lorain the agents have not 
been getting the advance, but it cannot be 
learned whether any of the business is being 
accepted at the old rate. 

George Connell and other agents at East 
Liverpool prepared for this advance by pub- 
lishing numerous articles in the local news- 
papers, explaining why an advance is absolutely 
necessary in this State in order that the com- 
panies may continue to do business. When 
the time came to apply the new rate there was 
no trouble. In Canton, where almost every- 
thing else has stirred up a hornet’s nest. there 
has been considerable complaint, and the 
agents have not been getting the rates. 

It may be said with a good degree of truth 
that there is and has been no trouble in getting 
the advance in the cities and larger towns, but 
that the opposition has come for the most part 
from places of five or six thousand population, 
or less. Aside from the towns already men- 


WANTED. 


A COMPANY. 








Owing to the retirement of two companies from the 
State. an old established agency can give a business of 
#500 to $800 per annum toa good company writing a 
fairly liberal line. Address Box 63, Portsmouth, O. 





II 


tioned, there are a number of others which are 
causing trouble. This is probably because 
they are not as well organized as the larger 
places and can do this with more immunit y 


from the danger of being ousted from the 
boards. 





CREDITS WILL BE ALLOWED 

The Cincinnati Board will soon promulgate 
the credits for the coinsurance clause as pro 
vided by the new schedules. The credit wil! 
be 10 per cent for the 80 per cent, and 15 per 
cent for the 90 per cent clause. 


There has 
been little interest 


shown in the matter at 
Cincinnati, the companies probably thinking it 
disposed of by the Ohio Inspection Bureau. 
No companies have yet asked that the credit 


be allowed and few companies are demanding 
the clause. 


= ++ 


TAX QUESTION ON DIVIDENDS. 

The suit of the tax inquisitor of Ohio to 
compel the payment of taxes on the dividends 
of mutual fire insurance companies which are 
held for the payment of future premiums has 
reached the Superior Court. It is the custom 
of mutual companies to issue policies for a 
term of five years, taking notes for the pre- 
miums for the last four years. The dividends 
each year are applied on the next year’s pre- 
mium, except that at the end of the last year 
the dividend is paid in cash. The tax in- 
quisitor claims that the dividends that are not 
actually returned in cash cannot be deducted 
as a liability in making returns to assessors. 
The test case is against the German Mutual of 
Cincinnati. 

UNAUTHORIZED COMPANIES GAINING GROUND. 

There is no doubt but that much business in 
the smaller towns in Ohio is being placed in 
“wildeats” and Lloyds. In many of these 
towns the fire record has been most excellent 
for many years, and it is difficult to explain 
to the citizens the need of increased rates. In 
many cases local agents represent companies 
merely as a side issue, and hence lack courage 
in dealing with the assured. When the 25 per 
cent advance went into effect if a company de- 
clined to take the risk at the increased rate it 
was usually shifted to another company, and 
if they all held out it was placed in some unau- 
thorized institution. These unadmitted com- 
panies are thus getting quite a foothold in 
certain sections of the State. 


++ ++ 
INCREASE NOT DEMANDED AT CANTON 


Insurance companies have been receiving 


daily reports stamped by the secretary at 
Canton, Ohio, without the+25 per cent ad- 
vance. It has been supposed that Canton was 


in line on the advanced rate proposition. Com- 
panies in advising with the stamping secre- 
tary have been informed that the local board 
has not approved the scheme. Some com- 
panies are endeavoring to insist on the in- 
crease being gotten, but the local agents are 
not demanding it. 
+ aH 
COUNTY WORK IS PROGRESSING. 

A local board has been formed at St. Marys, 
with Louis E. Lambert as president and J. L. 
Smith secretary. It is the intention later on 
to form a county organization and this will be 
used as a nucleus around which to build. It 
has been difficult to form an organization in 
that section, but the agents of the town were 
anxious for and will aid in arranging for 
a broader form of organization. 

The Tuscarawas County branch has adopted 
the stamping feature, and W. Wagner of 
New Philadelphia has been chosen as stamp- 
ing clerk. Mr. Wagner was in the local busi- 
ness, but has resigned the agencies of the com- 
panies in order to take this office. The branch 
is in a flourishing condition, but lacks the sup- 
port of a number of agents in the county. An 
effort will now be made to get them all in 
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The Jefferson County branch is in good con- 
dition. It includes all the agents of Steuben- 
ville, two from Mingo Junction and one from 
Toronto. A meeting will be held this week 
to consider several important matters. 

\ meeting was held at Coshocton a few 
days ago and a county branch was established. 
Thomas H. Elliott was chosen president and 
Robert Boyd secretary. Alfred Peck attended 
the meeting, but declined to become a mem 
ber of the organization. W. A. Mizer, who 
represents a large number of companies, re- 
fuses to co-operate in any way with the asso- 
It is hoped, however, that the or- 
ganization will have an influence toward cor- 
recting the abuses and bad practices that have 
obtained in that county for so bong. 

Manager A. P. Ross feels very sanguine over 
the outlook in the State at this time and hopes 
to get everything in better condition. 


ciation. 





ADVANCE RATES IN SMALLER TOWNS. 





Considerable Difficulty Met in Securing the 25 
Per Cent Increase Where Agents Are 
Not Organized. 


Companies doing a small town business in 
Ohio are finding considerable difficulty in the 
advance rate movement in towns that have 
had a low loss experience for many years. 
Even in some large towns, agents are protest- 
ing very strongly and state that they will not 
be able to hold their business. Where towns 
have been rated within the last year by the 
Cochran Bureau it seems almost impossible to 
secure 25 per cent above these rates. The main 
difficulty appears to be with the agents that 
represent only union companies. In the best 
class of towns some of the outside companies 
do not insist upon the 25 per cent advance, 
especially as the Cochran rates have not been 
gotten heretofore and are now being secured, 
Owing to the rate demoralization in Ohio the 
assured has been able to secure almost any 
figure that he desired. When the companies 
took a decided stand and demanded the full 
tariff, in many cases rates were increased over 
what they had been previously 100 per cent. 
Companies that have been writing at the low 
rates feel that the increase to the tariff rates is 
about all the business will stand, and are not 
asking the 25 per cent advance. Mixed agen- 
cies or those composed solely of non-union 
companies in many instances do not require 
the advance and are thus securing a nice line 
of business. Where agents are united in lo- 
cal boards and all act together, but little trou- 
ble is experienced. The difficulty comes from 
places where there are no organizations. 





ONE EFFECT OF COINSURANCE. 

It is claimed by many that, under the in- 
terpretation given the bill repealing the anti- 
coinsurance law in Ohio, the companies will 
lose quite a little in premiums that they other- 
wise would have been able to retain. They 
say that there are very few merchants who do 
not mow carry sufficient insurance to entitle 
them to the reductions as authorized by the 
inspection bureau, and that it is just so much 
of a cut from the bureau rates when they de- 
mand a reduction which they have a right to 
do. The only place where the companies 
would have gained much advantage through 
the passage of the law is in the buildings, and 
the superintendent has ruled that the valued 
policy law would be violated in case the coin- 
surance clause is attached to policies on build- 
ings or structures of any kind. 

The manufacturers and jobbers gained a 
point in being able to demand the average 
clause on their policies, but here again the 
company must allow a reduction, for really 
doing the insured a favor. A year ago, it is 
claimed, many large manufacturing companies 
and jobbing houses in cities like Cleveland, 
Cincinnati, Toledo and Columbus would have 
paid from 25 to 50 per cent additional for the 
average clause, but now they get it for the ask- 





ing, and with it a reduction in the premium 
rate. This matter was overlooked when the 
committee agreed to push this repeal measure 
in connection with the other features of the 
standard policy bill in order to enlist the good 
offices of the business men, but the business 
men pushed mainly their own portion of the 
bill, while all other features were wiped out, 
with the exception of the county appraiser law, 
the repeal of which will be of great benefit. 

It is the opinion of some that the matter 
should net have been touched by the bureau, 
and the companies should have been allowed to 
make a coinsurance contract if they saw fit. In 
other words, it should have been optional on 
both sides. The bureau has now withdrawn that 
portion of the last circular, in which buildings 
are included in the reduction allowed for the 
coinsurance clause. This leaves nothing but 
the stocks upon which the clause is operative. 


++ + 


SUES THE NATIONAL AND FIREMEN’S. 

The Champion Coated Paper Company ot 
Hamilton has begun suit against the National 
of Cincinnati and Firemens of Baltimore to re- 
cover the amount of the loss under their poli- 
cies in the recent fire in the paper company’s 
plant. The National and Firemens denied lia- 
bility on the ground of an increase of hazard 
without their knowledge, basing their denial 
on the construction of a large addition to the 
factory, connecting it with other buildings. 
The fact that the addition had been built was 
not discovered until some time after the proofs 
of loss had been filed. 


++ ++ 


BEDWELL’S ACTION AT COLUMBUS. 

Charles E. Bedwell of Columbus on Tues- 
day handed the local board a communication, 
enclosing a check for $50 in full, of the fine 
assessed against him by that body some time 
ago, and a receipted letter from Henry O'Kane, 
requesting the cancellation of the business writ- 
ten for him, same to be canceled within the 
prescribed limit of five days. Mr. Bedwell 
states that this is within strict compliance with 
the findings of the board in connection with 
his hearing on the accusation of writing busi- 
ness for a non-board agent, but he takes the 
action under protest and asserts that the pen- 
alties should be modified in such a manner as 
to comply with Section 2 of Article II, which 
provides for a fine only of $2s. 

The matter was discussed at a meeting of 
the board on Tuesday afternoon. There has 
been no particular bitterness in it on the part 
of any of the members, but they have been 
steadfast in the determination to enforce the 
penalties they prescribed in this case, and 
claim they have not gone beyond their rules. 
No matter what the decision, whether they ac- 
cept Mr. Bedwell’s application with the pro- 
test or apply only the fine of $25, he is willing 
to again enter the board, for the reason that he 
does not care to operate outside or have the 
enmity of the agents of the city. 


++ ++ 


REQUIREMENTS AS TO RESERVE. 

Local agents in Ohio are frequently puzzled 
at finding that ‘the figures of some fire insur- 
ance companies, as published in the various 
charts, differ materially from those appearing 
in the Ohio insurance reports. If there was 
a discrepancy in the figures of all companies 
it could readily be ascribed to the difference in 
the requirements of the insurance departments, 
but as it is it is harder to understand. As a 
matter of fact the reserve requirements of the 


WANTED! 


The Agency of Four or Five Union 
Companies at Youngstown, Ohio. 
Address P. 0. Box 321, 
YOUNGSTOWN, OHIO. 








Ohio department are not so high on term 
business as in other States, but some com- 
panies do not take advantage of the liberality 
and make the same reports as in other States. 
Others follow the printed blanks, which c! 


ge 
them with a lower reserve and give th« a 
larger surplus in Ohio. The usual reserve re- 
quirement is 50 per cent of the annua é 
miums and the unearned portion of the term 
premiums, but the Ohio requirement is for 


only 50 per cent of all premiums in fore: 





LLOYDS AND THE OHIO DEPARTMENT. 


Law is Cited in Regard to Unlicensed Insti. 
tutions and the Penalty Named 
for Violation. 


Considerable agitation has been caused 
among Ohio local agents as to whether Lloyds 
come in the same category as unauthorized 


stock companies. As is known, there are ¢>v- 
eral Lloyds now starting or having been es- 
tablished that are seeking business in Ohio. 
In Illinois these institutions do not come un- 
der the jurisdiction of the insurance depart- 
ment by decision of the Illinois Supreme Court, 
This decision held that a Lloyds is not a cor- 
poration, and hence is not amenable under the 
insurance laws. The Ohio statutes seem to 
be a little clearer in regard to this matter, and 
yet it is a question whether the Supreme Court 
would decide whether a Lloyds would come 
under the Ohio department. Superintendent 
Vorys of Ohio, on being asked as to what at- 
titude the department assumed as to Lloyds, 
quotes the law on the subject as follows: 

“Section 3656 of the Ohio statutes (which is 
applicable to insurance organizations other 
than life) forbids any company, association or 
partnership incorporated, organized or asso- 
ciated under the laws of another State of the 
United States, or of any foreign government 
transacting any business of insurance in this 
State without first being licensed so to do by 
the superintendent of insurance, and forbids 
any person, either directly or indirectly, to 
procure applications for insurance, take risks 
or in any manner transact the business of in 
surance for any such organization until it pro 
cures from the superintendent of insurance a 
certificate of authority so to do, ete. 

“Section 288 of the Revised Statutes directs 
that any person who violates any insurance 
law of this State, for the violation of which 
no penalty is elsewhere provided, shall he fined 
not more than $1,000, or imprisoned not more 
than six months, or both; and that any corpo- 
ration, company or association so violating 
shall be punished as therein provided.” 

It would seem that local agents had best be 
careful in regard to representing these institu 
tions. It is a great question now as to where 
to place surplus lines, as admitted companies 
are not adequate. Some of the Lloyds are ab 
solutely irresponsible, and it is well that they 
be carefully scrutinized before they are recom- 
mended to customers. THE WeEsTERN UN- 
DERWRITER has reports on all these compa- 
nies, which it will furnish subscribers on appli- 
cation free of charge. 





OHIO AND WEST VIRGINIA NOTES. 

F. S. McDaniel, special agent of the Man- 
chester, will be one of the ushers at the wed 
ding of C. I. Hitchcock, insurance editor of 
the Chicago Record-Herald, next Thursdav 
evening. 

The insurance companies interested in the 
loss on the Ohio Cement Company at New 
Lisbon, Ohio, in May, 1901, have begun suits 
against the Erie Railroad to recover the 
amount of the loss. It is alleged that sparks 
from a locomotive caused the fire. 

Suits have been filed at Cincinnati against 
eleven companies interested on the Appel loss 
on a millinery stock at 312 West Fourth 
street, the loss occurring last September. The 
appraisers failed to agree on the amount of the 
loss, and the companies and assured were un 
able to reach a settlement. The Citizens of 


Pittsburg, Concordia, Hanover, Lumbermens, 
Mechanics, National of Hartford, New York 
Fire, Royal Exchange and Western of Pitts- 
burg are sued for $555.72 each, and the Fire- 
mans Fund and Firemens of Newark for $1,- 
111.72 each, 
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UNDERWRITING IN MICHIGAN 


RATE STATUS IN UPPER PENINSULA. 





Agents as a General Rule Are Not Demanding 
the 25 Per Cent Advance on the 
Present Tariff. 





Field men in Michigan are very solicitous 
regarding the status of the 25 per cent ad- 
vance in rates in the Upper Peninsula. So far 
few agents are trying to get the advance 
the regular tariff rates. As is known 
the Houghton County Club, in a set of reso- 
lutions, declared its members would not get 
the advance. Special agents have been on the 
ground to endeavor to force action, but so far 
nothing has been accomplished. Agent W. 
Frank James at Hancock does not belong to 
the club, but pressure has been brought to 
bear by some of his companies to get him to 
Others in his agency have not made such 
a demand. His companies are also divided as 
to the rate advance. It is evident that com 
panies are not co-operating in the Upper Pen- 
insula in regard to the rate advance, and un- 
less something is done one way or the other 
demoralization is likely to set in. Some com- 
panies, through their field men, have made 
divers threats as to what they will do unless 
there is a stronger backbone displayed. The 
business in the Upper Peninsula has been free 
from bad practices and rates have been gotten 
very easily. The business is all on the annual 
plan, and there is little bad feeling amnog 
the agents. At Calumet, Houghton, Hancock, 
Marquette, Sault Ste. Marie and Larium, the 
25 per cent advance is not gotten. At Lake 
Linden there is less difficulty, as Agent Harris 
controls the situation. The developments in 
the Upper Peninsula will be watched now with 
considerable interest. 


over 


1woin, 





CHANGE IN BENTON HARBOR AGENCY. 
Hawks & Harner have purchased the agency 
of S. A. Bailey of Harbor, taking 
over the British America, Caledonian, Equit 
German Alliance, Hartford, Hamburg- 
Bremen, Home of California, London, Na- 
tional of Hartford, Norwich Union, Orient, 
Royal Exchange, Springfield and Western of 
Canada. The firm consists of E. C. Harner, H. 

L. Bird, G. M. Tresher and E. B. Hawks. 


++ 


senton 


able, 


+ 
SPECIAL AGENT GARRISON RESIGNS. 
Charles Garrison, special agent of the Dela- 
ware and Reliance, has tendered his resigna 
His future plans have not 
nounced. 


tion. been an- 


+ + 


MICHIGAN AGENCY APPOINTMENTS. 

rhe following are the recent Michigan ap- 
pointments: 

American, N. J.—L. B. 
Schuackenberg, Munith. 
Connecticut—Hall & Freeland, 
L. Wallace, Sparta. 
Commercial Union, N. Y. 
ton. 

Germania—Frane L. Wallace, Sparta. 


Ford, Horton; F. C. 


Mason; Mrs, F 


Peter Prineau, Hough 


Girard F. & M.—Gerrit J. Van Duren, Hvuiland 
«. B. Derthick, Ionia; P. W. Losby. Muskegon 
Law Union & Crown—Beaver & Diggins, Cadil 
lac. 

L. & L. & G., N. ¥.—S. W. Syvanen, Ironwood 
London Assur.—C. O. Duncan, Pert Huron 
Milwaukee Mech.—O. A, Grafield, Durand; Join 
Pessink, Holland. 

Northern Assur.—Marsilje & Ko>yers, Holland 


National Assur.—A. P. Chandler, 
Orient—C. F. Knapp, Jackson. 
Pheenix Assur.—Carrie L. Simons, Battle 
Carson, Ealy & Co., East Tawas. 
Wash.—G. J. 


Coldwater. 


Creek; 





Prov. Daniels, Hudson; L. E 
Wood, Niles. 

Potomac, D. C.—L. C. Atkins, Port Huron. 
Royal Ex. Assur., Eng.—W. J. Refnoids, Jack 
son. 

Security, Conn.—F, C. Schuackenberg, Munith. 
State, Eng.—E. S. Brown, Kalamazoo. 
S. Fire, N. Y.—G. L. Brewer, Owosso; Me- 


+ + 
DURAND CITIZENS UP IN ARMS. 

The citizens and local agents of Durand are 
protesting very strongly against the 25 per 
cent advance in that city. The town has had a 
good record and recently a new system of 





waterworks was put in, and the town rerated. 
Afterward the 10 per cent reduction was re- 
stored, and this coming after the new water- 
works system was installed naturally created 
some hostile feeling on part of the citizens. 
Now with the 25 per cent advance tacked on, 
the assured are rising up in their might and 
threatening dire results to the insurance com- 
panies. This is a fair sample of what several 
towns have had to undergo and it is difficult 
for local agents to explain the situation to the 
public. 





MICHGAN NOTES. 

Henry C. Freeland and Albert J. Hall have 
consolidated their agencies at Mason under the 
name of Hall & Freeland. 

Medham & Kingsley have purchased the 
agency of L. D. Townsend of St. Joseph, 
Mich., taking the Aachen & Munich, Citizens 
of Missouri and German Alliance. This is a 
new insurance firm just starting in business 





WITH THE INDIANA AGENTS. 











DEATH OF GENERAL AGENT DOEPPERS. 
The of general 
agent of the German of Indiana, at the home 
office, 


death August Doeppers, 
remove from the field one of the 
Mr 
clean in his practices and had built up a good 
plant for the German. He died at Bloom- 
field, Ind., where he had gone on business for 


will 


best-known men. Doeppers was always 


the company. In connection with his demise 
the German says: 

“To the continued meritorious services of 
Mr. Doeppers during his 24 years of active 


participation in the company’s management a 


great measure of its success is due. He was 
pre-eminently a trained underwriter and a 
thorough business man in every sense; but 


death has claimed him when his useful and 
active career was seemingly at its meridian. 
Many of our agents were personally ac 
quainted with Mr. Doeppers and doubtless 
share with us. the deep sense of personal be 
reavement felt at the loss of one with whom 
we were so closely identified in the ties of 
personal and business friendship.” 


++ ++ 


INDIANA AGENCY APPOINTMENTS. 


The following are the recent Indiana appoint 


ments: 
Aachen & Munich—Geo. V. Moss, Frankfort 
Aitna—Amos Hirschy, Berne. 


Allemannia—Chas. Haynes, Anderson. 


American Central—Hollingshead, Cox & Ayles 
worth, Hartford City; Ferdinand Effinger, Blut 
ton; C. K. Bell, Decatur. 

American, Pa.—Chas. R. Barbour, Hammond. 

Greenwich—Wm. C. McColgen, Rushville; Truitt 
& Bradbury, Muncie; John K. Burgess, New 
castle. 

Hartford—W. T. Beahler, Francesville. 

Michigan F. & M.—J. W. Meibers, Decatur; 
Orla B. Fulgham, Richmond. 


Milwaukee Fire—Hidden & Dchall, Terre Haute; 
David Hilt, Tippecanoe. 

Northwestern National—Clifford & Bell, Conners 
ville 


Ohio Farmers—S. 8S. Doman, Bedford. 


Phenix, Hart.—S. P. Stewart, Avilla: Ferd 
Lucas, Greencastle; John D. Baker, Windfall 
Samuel J. Nicoles, Walkerton; Ell Smithson, 


Ridgeville; Geo. W. Fisher, Cynthiana. 
Phenix Assurance—C. K. Bell, Decatur. 
Royal—Brockway & Lucas, Greencastle. 
Security—Spence & Phoades, Hartford 

T. BE. O'Conner, Earl Park. 
Sun, Dean A. Baldwin, 


+ + 
NATURAL GAS PROBLEM. 

The contest between the consumers and the 

the of for 


measuring natural gas in Indiana promises to 


City: 


Eng Marion. 


gas companies over use meters 


be a lively one. Those who are acquainted 
with the results of the use of natural gas see 
a hazard that must be dealt with in short order. 
Meters would to a certaii extent militate 
against a lavish use of gas and this condition 
would serve to make householders turn off 
the gas when not needed, especially during the 
nighttime. Insurance companies, it is acknowl- 
edged, will have to deal firmly with the propo- 
sition. The Indiana State Board and the In- 
diana League have both agreed that a charge 
should be made for the use of gas and certain 
restrictions should be placed on it. 





The Anchor Fire is being examined by the 
Ohio department. 














STATE TOPICS OF ILLINOIS 


RATE WAR STILL ON AT PRINCETON 





Risks Are Being Written at a Very Ridiculous 
Figure- Germania Pulls Out of 
the Muss. 





The rate war at Princeton, Ill. is raging even 


more fiercely than ever. It seems strange when 
at other points the 25 per cent advance is be 
ing insisted on that rates at 
down the scale. 


Princeton are far 
Ihe Germania, which joined 
with the Northwestern National to in- 
augurate the warfare, pulled out of the town 
about a month ago, having seen enough of cam- 
paign service. The Northwestern National still 
keeps a hot fire on the other agents. There 
is no disposition now to check the trouble, 
and there is no immediate likelihood that any 
thing will be done. Brick mercantile buildings 
are being written at 10 cents for one year and 
40 cents for five years. Dwellings of all kinds 
are being taken at 20 cents for five years. The 
situation is thus demoralized and agents who 
have a good business on their books are see- 
ing it written at these ridiculous 
The battle has reduced itself 
between the different agencies. 


hands 


rates, 


now to one 





MANY FIRES AT MARION. 
Numerous fires have occurred at Marion 
during the last year or so, but there seems to 
be no cause ascribed other than the regular 
hazard. The town is a county seat and fairly 
well constructed. It is likely that some in- 
vestigation will be made by field men as to 
causes that lead up to these fires. 

+ 

HUBBLE GETS THE L. 4&1. 4G 

Joel W. Hubble of Chicago, special agent of 
the Greenwich and brother of John W. Hub- 
ble, 
been appointed Illinois state agent of the Liver- 
pool and London and Globe. Mr. Hubble has 
made a good record in the field, and his friends 
are pleased to learn of his success in securing 
the new connection. Frank M. Bishop of 
Quincy will assistant state agent. 


++ 


the general agent of the company, has 


continue as 
RATES HIGH AT TOLUCA. 

Local agents find that the rate 

advance movement has hit them very hard, as 

the town 


at Toluca 
few 
The 
town is mostly frame and the main business 
part of it situated on one street. In con- 
sequence rates were naturally very high. The 
assured protested very vigorously against the 
former increase, but they had about been con- 
ciliated when the 25 per cent advance went 
into effect. This brings Toluca rates up to a 
very high figure and outside facilities are be- 
ing sought to carry it. 


the last 
months and rates were raised materially. 


was rerated within 


1S 


NIBLOCK QUITS FIRE BUSINESS. 


H. C. Niblock of Decatur has sold his fire 
business to Stoner & Haines, who recently 
purchased the Drake agency. The National 


Union of Pittsburg, Teutonia, 
man and Buffalo Commercial 
He will continue 
Mutual Life. 


Buffalo-Ger 
transferred 
agent of the 


are 


as district 


++ 
SOME DISSATISFACTION AT DANVILLE 
Some of the local 


++ 


agents of Danville are 
complaining over the 25 per cent advance, as 
the town was recently rerated, but the sched- 
ules were not approved. Some of the non- 
union companies are taking the business at the 
old rate, and this places agents at a disad- 
vantage who represent companies that are re- 
quiring the advance. 
~~ Saal 
LAWRENCEVILLE CASES THROWN OUT. 

The suits brought by Sol Finch, attorney of 
Springfield, Ill, against the Continental, 
Phenix of Brooklyn, Springfield Fire and Ma- 
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rine, Hartford and the Concordia in the name 
of the people of the State of Illinois and Ed 
Ryan at Lawrenceville, have been dismissed. 
These cases were brought on the same lines 
as those started by Klayer of Cincinnati, and 
were also for the recovery of back taxes. As 
in the Klayer cases, the judge handed down a 
decision to the effect that the failure of an 
agent to make a report of the premiums does 
not incriminate the companies, neither could 
the agent be held. The suits were for the 
recovery of taxes back to 1806. 





ILLINOIS NOTES. 


Lewis Thompson of Canton has unionized 
by resigning the Glens Falls. 

W. H. Kinney. Illinois special agent of 
the Connecticut Fire, has been laid up for 
over a month in a Springfield hospital due 
to an abcess. 





OHIO NOTES. 


George Fey, representing the Agricultural 
at Toledo, is dead. 


H. H. Dawson, the well-known Toledo lo- 
cal agent, is seriously ill. 

Carl H. Nau, a Cleveland agent, has been 
appointed to the office of City Examiner by 
Mayor Johnson. 


J. H. Clinton of Cincinnati, formerly special 
agent of the Insurance Company of the State 
of Pennsvlvania. has associated himself with 
E. S. Walker of that city as an independent 
adjuster. 


K. F. Benndorf of Cincinnati, who has 
served the salvage corps in that city as treas- 
urer for the last nineteen vears, but who was 
forced to give up his position, now that the 
company has incorporated, inasmuch as he 
resides in Kerituckv. has been presented with 
an elegant set of cut-glass by Captain Con- 
way and his men. 





MISCELLANEOUS NOTES. 
The Wisconsin Field Club will likelv hold 


its annual meeting at Ottawa Beach, Mich. 


The General Fire of Philadelphia is organ- 
izing with $300,000 capital and the same in 
surplus. 


The governing committee has approved the 
new lumber and saw mill schedules, and they 
are being applied. 


B. F. Knaufft of St. Payl retires as special 
agent of the State of Illinois. John Nelson 
of Madison, Wis., takes his field. 


FE. C. Munson, formerly special agent of the 
Spring Garden, has engaged with the New 
York Life in Chicago, being associated with 
Louis M. Wise. 





VEST POCKET TICKLER. 


Our Form 530, size 5%x2% inches. is 
a vestpocket expiration register, contain- 
ing maximum information in minimum 
space. Contains 26 pages with the fol- 
lowing data: Name and location, com- 
pany, No. of policy, amount. rate, pre- 
mium and expiration. Has double rul- 
ing. which permits insertion of special 
data or memoranda. Bound in flexible 
leather and good linen stock. Invaluable 
to the agent or broker. We will send 
you this “Multum in Parvo” (much in 
little) expiration register for 2§ cents. 

If you use insurance records of any 
kind you should write in for our catalog. 
Illustrative and descriptive. Our goods 
are recognized bv the insurance frater- 
nitv as being the “standard of excellence.” 

Tre WesTERN UNDERWRITER CoMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 








DIAGRAM PAPER." 


We are now prepared to furnish special 
agents with diagram paper, 19x24, ruled 
in red squares and blue lines at 50 cents 
per dozen. Paper is a superior quality, 
fine linen and each sheet is printed to keep 
a memorandum of risks shown. 

Tue WESTERN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 

















THE WESTERN UNDERWRITER. 


LIFE INSURANCE GIRGLES. 


MICHIGAN MUTUAL LIFE’S NEW RATES 








Readjusts Its Premiums According to the 
American 3 1-2 Per Cent Table—Main 
Figures Are Given. 


The Michigan Mutual Life readjusted its 
rates on May 1 to the American 3% per cent 
table. The rates on the main contracts are: 

Ord. 10-Pay. 15-Pay. 20-Pay. 10-Yr. 
life. ife 


Age. life. life. 


113.09 
20-Pay. 
life 
. option. 





WILL ESTABLISH A LIFE INSURANCE COURSE. 

It is learned on the most reliable authority 
that the University of Michigan, which is 1lo- 
cated at Ann Arbor, will next fall begin a 
system of instruction in life insurance. This 
is another evidence of the fact that American 
universities are beginning to look upon life 
insurance as an important branch of social 
science. Courses of lectures on this question 
at various universities have become quite 
common. Four years ago Carleton T. Lewis, 
the eminent life insurance specialist of New 
York, delivered an important course of fif- 
teen lectures on life insurance at Harvard 
University. He afterward repeated this 
course at Cornell. Joseph 4. De Boer has 
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just completed an extremely valuable course 
of lectures at Dartmouth College. J. A. Jack- 
son of Des Moines is also preparing a cou 
of lectures to be delivered before a western 
college. Willard Merrill of Milwaukee will 
deliver a lecture at the University of i 
cago during the current week. 

These are some incidents indicating : 
rapid spread of interest among colleges in the 
questions of life insurance. The Michigan 
University has been considering the matter 
for several years, and the present step taken 
is the outcome of a distinct public demand. 
due to the fact that the university has 
peatedly received letters from persons asking 
if it were giving a special course in life jn- 
surance. As a preliminary step the regents 
of the university have recently purchased a 
list of standard life insurance works. 

The question of establishing regular life in- 
surance courses is not, however, confined to 
the University of Michigan, although this is 
the first college to take definite steps in this 
direction. It is practically certain that within 
a few years all the principal colleges will be 
giving their attention to this matter, treating 
it not only as a social science but as a busi- 
ness profession. The fact also that life in- 
surance companies are seeking to interest col- 
lege graduates in entering the business is an- 
other one of the factors which will tend to 
stimulate the interest of the universities in 
this proposition. 





CARRY LARGE LIFE INSURANCE LINES 


Some of the Men and Women of the Country 
Who Believe in Its Returns 
and Safety. 


The recent payment of a big life insurance 
endowment on the life of J. R. Whipple of 
Boston has called attention to the fact that 
it has become quite a common thing for rich 
men to invest in large amounts of insurance. 
Two decades ago $25,000 was considered 
quite a large sum of insurance to carry. Ten 
years ago a man who had $50,000 was called 
a heavy insurer. At the present time. how- 
ever, it is quite the usual thing to carry any- 
where from $100,000 to $500,000. There are 
several cases where even larger sums than 
this have been issued. 

John Wanamaker of Philadelphia is known 
to carry $1.500,cc0, and is supposed to be the 
most heavily insured man in the United 
States. It is understood that he has recently 
increased his insurance to $1,800,000. It is 
also understood that Rodman Wanamaker of 
Philadelphia carries $1,000,000 of insurance. 
Until his recent death, Frank H. Peavey of 
Minneapolis was the second largest insurer 
in the country. He carried $1,300,000, of 
which $1,000,000 was taken out within a year 
of his death. George W. Vanderbilt of New 
York, Julian C. Carr, the tobacco manufac- 
turer of Durham, N. C., and H. H. Kohlsaat. 
the big Chicago newspaper publisher, are said 
to carry $1,000,000 each. 

There are a number of men in public life 
who are understood to carry from $500,000 
to $1,000,000. Among them are Senator 
Chauncey M. Depew, August Belmont, Gen. 
Francis S. Greene of New York, Henry C. 
Little of Chicago, John B. Stetson, Robert 
Foerderor and Isaac Kaufman of Philadelphia, 
W. P. Snyder of Pittsburg, George B. For- 
man of Buffalo, Herbert D. Ballantine of 
Newark, Gen, Charles A. Coffin, Wallace L. 
Pierce and FE. H. Abbott of Boston. 

It is estimated that there are between 4,000 
and 5,000 men in the United States who carry 
over $50,000 of insurance, and probably not 
less than 1,000 of these carry more than $100,- 
coo. Among the leading politicians who pat- 
ronize life insurance are ex-Secretary of 
War Alger, who carries $285,000; Secretary 
of State Hay, who has $125,000; Senator 
Hanna has $100,000. President Roosevelt has 
just taken out insurance amounting to $85,- 
ooo. Governor Odell of New York carries 
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$75,000. Leslie M. Shaw, the new Secretary 
of Treasury, is insured for $50,000. Senator 
Patterson of Colorado has $65,000, and Rep- 
resentative Sibley of Pennsylvania $97,000. 
[here are also quite a number of women 


of wealth in the United States who are heavily 





Mrs. B. N. Duke, wife of the big 
manufacturer of Durham, N. C., is 
for $327,000. Sophie S. Taylor of 


Cleveland is said to carry $250,000. There 
are number of women who carry at least 
$100,000 of insurance, among whom are Mrs. 
Gage E. Tarbell, wife of the vice-president of 
the Equitable Life; Mrs. E. A. Woods, wife 
of a successful life insurance man of Pittsburg, 
and Mrs. T. Moultrie Mordecai, of a 
Charleston, S. C., lawyer. 

To meet this increasing demand for large 
amounts of insurance on single lives the life 
insurance companies have been compelled to 
increase the limit of their writings from $25,- 
000 or $50,000 up to from $100,000 to $250,000. 
One company, the Mutual Life, has no limit, 
and is known to have issued a single policy 
as large as $1,000,000, which, however, had 


wife 


been reinsured in American and _ foreign 
companies, so that the net risk carried is 
considerably smaller. Where million-dollar 


lines of insurance are taken it is usually nec- 
essary to make use of companies of other 
countries not doing business in the United 
States. 

The main reason why men and women of 
wealth patronize life insurance companies so 
largely is because of the absolute security of 
the investment and the certain protection it 
affords to their families and estates in the 
event of financial disaster. It has frequently 
been found that the main portion of the estate 
left by men of reputed wealth has consisted 
of life insurance. 

The extent to which life insurance is taken 
by the wealthiest classes is merely indicative 
of the general popularity of this form of in- 
vestment. As a matter of fact the great bulk 
of insurance is placed among persons of mod- 
erate means and those occupying salaried po- 
sitions, where the insurance taken may vary 
from $1,000 to $10,000, or possibly $25,000. 
Furthermore, the greater portion of the work- 
ing population of the United States is to-day 
protected by insurance on the weekly-premium 
plan, where the sums involved are from $100 
to $500. 





PROF. STEWART AT TOLEDO. 

The Toledo agents of the Mutual Life of 
New York attended a dinner at the Boody 
House last week, given by Manager Charles 
E. Holt. Prof. William P. Stewart, instructor 
of agents for the company, was present and 
gave one of his interesting talks. Those pres- 
ent were the following: 

William P. Stewart, Charles E. Holt, W. F. 
Cook, Dr. George S. Yingling, B. W. Wilson, 
B. W. Griffin, E. W. Morris, T. F. Connell, 
F._S. Millette, S. L. Ghaster, W. B. Harris, 
V. D. Butman, Herman Clausen, Ward Doug- 
lass, Fred W. Guese, W. H. Mathias, W. F. 
Ohr, W. E. Richards, W. P. Holt, S. P. 
Douglass, Frank Cately, Edgar Green, Charles 
J. VonJugl, Frank Morris, R. W. Haserot, 
Charles A. Ehernman, J. F. Yost, C. H. Noble 
and Edward Quigley. 

++ ++ 
LIFE APPOINTMENTS. 

The following are the recent life appoint- 
ments: 

INDIANA. 

Etna—F. S. Smith, Bluffton; F. J. Tangeman, 
Bluffton; John Scharger, Decatur: J. C. White, 
Muncie: J. F. Life, Fairmount; A. C. Weyburn, 
Marion: L. V. Mays, Pendleton. . 

Equitable, N. Y.—August Brauns, 


WANTED. 


We want three competent men who are 
familiar with Fire Insurance business to rep- 
resent us in desirable localities. Address with 
references: 

NORTHWESTERN ASSURANCE INSPECTION 
Aigoma Bidg., Oshkosh, Wis. 


Evansville; 


co. 











Wm. A. Trigg, Carlisle; Ned Abercrombie, Rush 
ville. 


Hartford—W. H. Garrard, Tippecanoe County 
Manhattan—Wm. H. Prity, Terre Haute 
Mutual Benefit—Joseph L Gasper, Marion 


County; Bernard Sharkey, Madison County. 
Mutual, N. Y.—Neil Lumaree, Wabash 
Northwestern Mut.—A. D. Weeks, Terre 

O. E. Ray, Terre Haute 
Provident Sav.—P. M. 

iel Waide, Vanderburg. 
Royal Union Mut.—Warren P. Fogle, La Porte 
Union Central—James B. Kolp, Randolph County 


Haute; 


Diil, Knox County; Dan 


MICHIGAN. 


Etna—H. J. Keopp, Marquette. 

Canada Life—A. Thorn Swift, Grand Rapids; 
W. L. Burton, Lansing; J. J. Spencer, Saginaw. 

Equitable, N. Y.—Jacob Weil, Philadelphia, Pa 
John Hancock—J. 8S. Fentress, Detroit 

Mass. Mutual—J. A, Baldwin, BPattle Creek; 
J. 8. Butler, Leonard. 

National Life & Trust, Ia.—Mrs. H. L. Richards, 
Ann Arbor; N >. Retallick, Battle Creek: Mrs 


G. P. Spencer, Detroit; S. K. Houston, Detroit; 


J. W. Wells, Detroit; G. E. Foote, Detroit; Flor 
ence Fuller, Flint; W. J. Olive, Holland: May 
Hyndman, Jackson; Mrs. I. F. Woodbridge, Ypsi 
lanti. 

New York Life—M. J. Ryan, Escanaba; M. R. 


Young, Escanaba; G. W. Carpenter, Flint; J. U 
McCallum, Manistique; Adelard Lafreniere, P 
quette; Gordon Murray, Norway; W. R. Mitchell, 
Norway; H. C. Dolloff, Owosso: G. C. Prince, 


Mrs. D. W. 
McDougall, 





Butler, Detroit 


gland Mut. 
. N. Onaway; P. M 


Prudential—L 


Sun Canada—W 
bor: John E. 
Marquette. 


Collins, Benton 


. E Har 
Shaw, Grand Rapids; A. 


Lindholm, 


State Mut.—C. 8. Day. Charlotte; John Simons, 
Jackson: Geo. Thurtle, Jackson: 
U. 8. Life—C Patterson, Detroit. 





PREPARES FOR NATIONAL CONVENTION 





Cincinnati Life Underwriters Association Ap- 
points Committees—Appeal for a Larger 
Membership to Carry on the Work. 


A meeting of the Cincinnati Life Under 
writers Association was held this week to ap 
point committees to prepare 
tainment of the National 
meets there in October. 


the 
association, when it 


ior enter 
The usual committees 
on reception, entertainment and finance were 
appointed, and also one on membership. The 
membership has already increased consider 
ably, but an effort will be made to have every 
company represented by at least one agent. 
The annual dues have been reduced from $10 
to $2, and this will no doubt be of some help 
in increasing the membership. 

There seems to be still some fear among the 
present non-members that if the association 
embraced a sufficient number of agents legisla- 
tion would be attempted, and they feel that 
loyalty to their companies would not allow 
them to accept some of the rules that might 
be enacted. As a ‘matter of fact, associations 
all over the country have abandoned the at- 
tempt to control practices by legislation, and 
are finding the influence of mutual good-will 
much more effective. Some of the older or- 
ganizations have rules on their books which 
they do not care to go on record as repealing, 
but it is well understood that they are dead- 
letters as far as any attempt at discipling 
violators is concerned. 

The effort of the associations now is to pro- 
mote good feeling by bringing men together, 





Get Something New. 


SOMETHING THAT WILL 
INTEREST PEOPLE. 


Our registered policies with 
reserves guaranteed by the State 
of New York attract attention 
and are easy sellers. 

DIRECT-CONTRACTS, 


PERPETUAL RENEWALS, 
QUICK SELLING PLANS. 


Security Mutual Life 


Insurance Company, 
BINGHAMTON, N. Y. 
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and trust to their natural instincts to reduce 
the acerbities of competition. There is no 
attempt to control by-laws, no charges, no 
trials, and none of the bitterness of feeling 
inevitably stirred up by these things. The 
associations attempt to exert only a moral in- 
fluence, and if a man feels that his interests 
conflict with the association he is at perfect 
liberty to serve his own interests. If a man 


joins the association in the right spirit he will 
find it profitable to him, not only in friend 
ship, but also in money. 





SUB-STANDARD RISKS ARE DISCUSSED. 


Charles B. Soule of the Security Trust and Lite 
Writes a Paper on This Important 
Subject. 





Charles B. S 


mecurity 


ule of Chicago, manager of the 


Trust and Life, in a recent paper be- 


fore the Chicago Medical Examiners Associa 


tion, spoke on “Sub-Standard Risks.” He 
said, in part: 

“the fundamental question in life insur 
ance 1s ‘expectation of life’-—all other ques 
tions revolve around it—the financial depart- 


ment points its finger to it, basing its ratings 
on what it says; and as there is no absolute 
knowledge of the duration of any life, all rates 
given for indemnifying any risk must of neces- 
sity appeal to the law of average; and you see 
at once they must turn back to the experience 
table of expectation of life. 

“The life insurance companies of this coun- 
try are not operating their business under 
uniform laws. There is no such thing as ‘Na- 
tional Supervision. So under various state 
laws the life insurance companies are con- 
trolled. On the other hand, the companies 
themselves had established conditions with 
which the applicant must comply before he 
could get a policy; and prior to 1895 (seven 
years ago) all companies required the applicant 
to be physically and mentally sound and free 
from all tendency of family taint before the 
privileges of life insurance would be granted 
him. 

“About seven years ago an innovation was 
started (following, I believe, the statistics es- 
tablished in England on a quarter of a cen 
tury’s experience), this innovation being based 
on the broad principle that any expectancy of 
life is susceptible of rate computation to pro 
tect the indemnity assumed by the company ; 
and several companies are now applying this 
theory. 

“In support of this theory I will quote from 
a prominent eastern author whose opinion I 
have over his signature—referring to the ef- 
fect on an applicant of one or more cases of 
consumption in the family, he says: ‘Every 
physician has seen many cases of this kind 
when despite every hereditary tendency the in- 
dividual has lived to the full measure of his 
expectancy ;’ and fererring to heart lesions, he 
says: ‘It is a fact, that a few forms of val- 
vular disease of the heart, without disease of 
the structure of the heart, very slightly if at 
all, modify the period of expectancy as laid 
down in the American mortality tables.’ 

“The necessary standard for life companies 
is supposed to be ‘perfect health.’ ‘What is 
perfect health?’ I doubt if there is a gentle- 
man in this audience in ‘perfect health.’ Sub- 
jected to the crucial test of rigid examination 
some weakness, though slight, will be de- 
tected. Indeed, I make bold to ask you if the 
medical fraternity has yet found a basis on 
which to establish an absolute test for ‘perfect 
health?’ So I now direct your attention to my 
text—‘Sub-Standard Risks.’ 

“The earliest history we have of any life 
insurance company writing ‘sub-standard 
risks’ dates back to 1824. This was in Eng- 
land, and on good authority I am advised the 
company is still in existence, having con- 
ducted its business for nearly eighty years; in 
Australia, the ‘Mutual Provident Society’ en- 
dorsed these methods with great success; they 
wrote no lien policies. their plan was to rate 
up an age (which is the equivalent of an extra 
charge). In the United States the sub-stand- 
ard theory was first advanced by a company 
organized in Hartford, Conn., in 1888. This 
companv, however, operated under assessment 
laws. It was not a legal reserve company and 
soon went into the hands of a receiver. 

“The next step in the sub-standard history 
was the organizing of the Clearing Company 
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of St. Paul on a hand reserve basis in 1892. | 
Its plan was to place a single premium lien 
against the policy, increasing the lien with 
every increasing year of age—but giving a 
correlative equivalent to the insured by in- 
creasing the indemnity of the company by all 
credits derived from the savings in mortality. 
This plan as you see was a conservative one 
for the company, but a plan not popular with 
the insuring public, and the company was 
absorbed and reinsured by the Security Trust 
and Life Insurance Company in 1899. 

“The Security Trust and Life Insurance 
Company thus became the pioneer legal reserve 
company in this innovation on the basis of a 
lien policy or an extra premium policy issued. 
The New York Life Insurance Company fol- 
lowed the Security Trust and Life Insurance 
Company, issuing its adjustable accumula- 
tive policies or its ‘Double A. No. 1 and No. 
2’ policies (as they are called), one eliminating 
the benefits of dividends—the other carrying 
a heavy lien. This, in brief, is the history of 
the sub-standard theory as applied to life in- 
surance, 

“Now, what is a sub-standard risk? As I 
said before, the necessary standard required by 
companies has been supposed perfect health. 
A sub-standard risk is one in which some im- 
pairment is detected either in occupation or 
personal or family history. Such impairment 
may or may not curtail expectancy, but exist- 
ing, it barred the applicant under the technical 
rules of most all old-line companies. 

“Right here comes up an interesting question 
by way of parenthesis. Has a medical ex- 
aminer the right to become a self-appointed 
inspector ? ‘Occupation’ and ‘habits’ belong 
to the inspector. On this point, many inter- 
esting papers have passed through my hands. 
I remember in one case to the question ‘any- 
thing objectionable in his occupation, resi- 
dence or surrounding?’ the answer was 
given by the medical examiner ‘nothing, ex- 
cept he lives near a saloon.” Are there any 
of you gentlemen living outside of Hyde Park, 
who don’t live near a saloon? Remember, 
gentlemen, one of the most powerful factors 
known is a suggestion. You can kill a man’s 
insurance history with a ‘suggestion.’ Elimi- 
nating, therefore, the inspector’s department— 
let us turn to the personal impairment in a 
sub-standard risk. 

“Do not confuse a sub-standard risk with an 
‘under average risk’—an ‘under average risk’ 
is what its name implies, ‘under the average ;’ 
a sub-standard risk is what its name implies, 
‘under the standard or perfect risk’—you can 
see there is a vast distance between the sub- 
standard risk and the ‘graveyard risk’—while 
the sub-standard risk is a new innovation as 
applied to life insurance, it is as old as the hills 
as applied to fire insurance. They have for 
generations classified their premium charges 
according to the varying hazards, as shown by 
the inspection of the risk. A box factory was 
never accepted at the same rate as a detached 
brick dwelling, but insurance on the box fac- 
tory was not declined. A box factory may 
never burn down. Every man must die. But 
this fact does not destroy the theory that an 
impaired life risk is susceptible of equivalent 
rating, based on expectancy. 

“Therefore, following this innovation, three 
methods have been adopted—where a case 
presented shows a possible curtailment of ex- 
pectancy, the companies either first, cut down 
their own obligation (lien), or second, charge 
an advanced rating (a man of say 25 years 
paying a rate of age 40), or third, charge the 
applicant an extra charge for the impairment 
while it lasts, such extra charge covering the 
possible curtailment of expectancy, agreeing 
to remove or reduce this extra charge when 
in future years satisfactory evidence is given 
that such course is warranted. This latter 
course is perfectly equitable to the applicant, 
and under its broad fairness no one who is 
entitled to insurance need be without it. It is 
simply applying the relation of the nature and 
degree of the impairment to the expectancy, 
and on this basis and this basis alone, offering 
the policy that such relation warrants. With 
the above outline of the position a company 
takes in assuming a risk that is under the per- 
fect standard risk, I now come to a statement 
with which I believe every physician present 
will agree. viz.:_| Where a personal impairment 
exists either ot heart or kidneys experience 
shows its will delevop within three to five 
years if the condition menaces the expectancy 
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of life. An impairment does not stand still. 
It either advances or recedes, being conquered 
by the system! Therefore, a company must 
qualify its indemnity by a graded lien, heavier 
at first and gradually decreasing, or else equal- 
ize the lien by an extra charge while the im- 
pairment lasts. This latter offer gives the de- 
pendent beneficiaries the more equitable con- 
tract. Such in brief is the definition and his- 
tory or sub-standard risks and the basis on 
which they are handled. 

“I will not enter into detailed tables of fig- 
ures. 1 am no actuary, but briefly I will de- 
duce a few practical suggestions to you ex- 
aminers. If it is true that longevity has in- 
creased on the western continent during the 
last half century, it is certainly due to the 
widespread influence of life insurance compa- 
nies and the results of the individual follow- 
ing the test of physical condition. Forewarned, 
forearmed, and the man conscious of an im- 
pairment is all the more careful in preparing 
his system to meet it. 

“You rightfully regard yourselves as the bul- 
warks of the companies for which you examine, 
but remember that while you are the paid em 
ployes of the companies, you are the unpaid 
guardians of the fireside. Don’t turn a man 
down because his heart beats at 90 when you 
find out he ran up stairs to be on time to meet 

you. Don’t turn a man down because he has 
low specific gravity, when he admits he drank 
a glass of beer an hour before examination. 
If it is true that the invention of the centrifuge 
has proved that casts can be found in a healthy 
sample, don’t ruin a man’s insurance history 
by throwing up your hands at a trace of albu- 
men. This reminds me of an inte resting test 
I made recently. 

“An examiner who found a trace of albumen 
said to me: ‘He may have eaten heartily of 
eggs recently,’ I made the challenge that any 
amount of eggs eaten would not effect healthy 
kidneys. The challenge taken, we selected the 
healthiest looking man to be found—urinz ilysis 
perfect—he ate six eggs for breakfast, six eggs 
for dinner, six eggs for breakfast the next 
morning. Urinalysis the next afternoon, re- 
sult absolutely normal. Remember also that 
through arbitrary and technical rules you often 
black-ball a man’s insurance history. Now a 
suggestion which belongs more appropriately 
to the companies themselves, but which you as 
examiners should insist upon—two very im- 
dortant questions are left out of most medic: al 
blanks—viz. : 

“First—Instructions to take the temperature 
of the applicant. 

“Second—Instructions to ask age of each 
parent at time of applicant’s birth. 

“The first is of great importance as a pos- 
sible warning of incipient disease otherwise 
not to be detected. The second is of great 
value to the diagnostician in determining tend- 
ency. I need not elucidate this last point to 
any one realizing the impress on the life of 
the child given by the physical condition of the 
parents at the time of conception. In conclu- 
sion, the time is not far distant when the com 
panies themselves will sweep aside all the 
purely arbitrary and technical rules, and hold 
you to the one duty of giving a fair diagtiosis, 
as to the expectancy of life.” 





PROF. STEWART IN CHICAGO 

Prof. Wm. P. Stewart, the distinguished 
actuary and instructor of agents of the Mu- 
tual Life, is visiting the Chicago agency, giv- 
ing a series of lectures to the agents. He 
will remain in Chicago about a week. A 
luncheon was given on Tuesday at the Au- 
ditorium Hotel to the Woman’s Department. 
Robert Skene, Jr., superintendent, and Pro- 
fessor Stewart lectured afterwards to the 
agents of that department. On Wednesday 
a luncheon was given to the Chicago men 
agents, followed by a lecture of instruction 
from Professor Stewart. 

++ + 
STARTS SMALL POLICY AGENCY. 

Superintendent of Agents H. E. Marshall 
of the Provident Savings of Chicago has 
started the nucleus of an agency to write 
the company’s small policies on the quarterly 
payment plan. He has employed a man to 
look after this business, and he is now em- 
ploying sub-agents. The idea will be to ap- 
peal to the higher class of industrial people 
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who can arrange it to pay quarterly ins 
of weekly. In the East the Provident S 
ings is meeting with fine success in buil 
up small policy departments. 





LIFE INSURANCE NOTES. 
J. A. McMullen gets the Provident Sa 
at Rock Island, Ill. 
Walker & Walker get the Equitable Life of 
New York at Springfield, Ill 
Manager J. W. Iredell, of the Penn Mutual 
at Cincinnati, goes abroad this month. 


Frank Bushnell, agency superintendent of 
the AEtna Life, is touring the western field 

Superintendent Thomas E. Drake of W 
ington, D. C., arrives in Chicago thie week to 
examine the National Life, U. S. A. 

V. R. Schenck, the well-known ordinary de 
partment manager of the Metropolitan in New 
York City, has resigned, to engage in anothet 
line of business. 

The Toledo branch office of the New York 
Life has written two-thirds as much business 
in the first five months of 1002 as in all of 1001, 
and most of it is paid for. 


The Metropolitan Life will close its special 
ordinary agency in Chicago on June 15, when 
the manager, W. Percy Crenshaw, goes with 
the Mutual Life of Illinois. 


The Colorado department refuses to accept 
the New York report on the Mutual Reserve 
Life and demands an independent examination, 
which the company declines to permit. Hence 
its license is revoked in Colorado. 


Superintendent of Agencies Thomas R. Dix 
of the Mutual Benefit at Toledo reports a 
growing business in his agency. The follow 
ing are now connected with it: R. E. Fer 
guson, W. M. Booker, W. T. Thorn, J. C 
Hoskins, H. A. Dibble. 

David King Paige of Akron, Ohio, district 
agent of the Mutual Life of New York and 
the Maryland Casualty, has taken a number of 
partners and incorporated the agency with a 
capital of $20,000. The incorporators are D. 
K. Paige, George W. Billow, Charles F. Bil- 
low, George C. Kohler and A. H. Mottinger. 

Reeve & Thorsen, Chicago managers of the 
Prudential, have sold E. B. Sheldon, of Ogden, 
Sheldon & Co., Chicago, a ten-year endow- 
ment of $100,000 for a $11,414 premium. Mr. 
Sheldon purchased a similar policy from the 
Equitable when Dr. Pearman was manager in 
Chicago, but lapsed it and took a paid-uy 
policy. 

The Hundred Thousand Dollar Club of the 
New York Life will hold a convention in Colo 
rado early in June. The Toledo branch, which 
had two members last year, has four -“ year, 
as follows: Mrs. L. R. Case, Joseph A. Duf 
fey, George W. Rutledge and Herman Eck 
hardt. They will leave for Colorado Satur- 
day, to be gone about a week. 


There has been a shake-up in the Toledo 
district of the Metropolitan at Toledo. Rob- 
ert Hitchings, late superintendent, has been 
reduced to assistant superintendent and trans- 
ferred to Philadelphia. He is succeeded in 
Toledo by Robert McNiece, who comes from 
Kansas City. All the old assistants but one 
have been transferred or reduced and two in 
spectors have been going over matters with 
the new superintendent. 


Charles D. Brown, who went to Toledo from 
the Cleveland office of ‘the Phcenix Mutual 
Life a few: months ago, to take charge of 
northwestern Ohio, has been writing a larg: 
business in the city since his arrival. On th 
expiration of the lease of another tenant of the 
Spitzer building, July 1, the office of the com 
pany will be enlarged to about three times its 
present size and a cashier installed to make th« 
collections for Mr. Brown’s territory, which 
are now made through the Cleveland office. 





CASUALTY NOTES. 

Sidney Moon, in charge of the Ocean Guar 
antee and Accident’s liability branch, has r 
signed. 

The Great Western Indemnity Association 
has been organized at Grand Rapids, Mich., 
to do a sick and accident business 

Thomas Z. Tyler and Jonas Hirsch, as 
Hirsch & Tyler, with offices in the New Yorl 
Life Building, will manage the Philadelphia 
Casualty in Chicago. 
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AMONG THE CASUALTY MEN. 


GIVES ATTITUDE ON “LATE NOTICE,” 











Union Casualty and Surety Discusses an Im- 
portant Subject in Personal Accident 
and Health Underwriting. 





In the current issue of the Review of the 
Union Casualty, it discusses its attitude on 
“late notice,” as follows: 

“Owing to the increasing number of oon- 
tentions arising between the company and its 
agents and assured as to whether or not fail- 
ure by an assured to give the company notice 
within the time required by his policy justifies 
retusal by the company to make payment, we 
think that it may not be amiss to discuss this 
proposition in this issue of the Review. 

‘it the company’s policy in the adjustment of 
its losses were to pay only such claims as it 
could by legal process be made to pay, action 
in any given case would be comparatively 
simple; tor, since the courts have umformly 
construed the giving of notice within a stated 
time to be a condition precedent to insurer’s 
liability, the mere fact that the notice was 
late, unattended by circumstances showing 
utter impossibility of performance, would then 
furnish suthcient grounds for rejection. But 
having in mind the settled policy of the com- 
pany to take such action only on all claims as 
is im accordance with exact justice, the ad- 
juster, before taking action, must proceed 
turther and secure ail available information. 

“The courts being prone to construe the 
slightest actions and most trivial expressions 
of the insurer to its prejudice, the utmost care 
must be exercised in conducting the investiga- 
tion in order to avoid a waiver of the com- 
pany’s right to avail itself of assured’s for- 
teiture, should the claim turn out to be irreg- 
ular in other respects. It is, therefore, in- 
variably necessary at the outset to expressly 
reserve all rights under the policy and to make 
it plain to the assured that all subsequent 
proceedings are taken without prejudice to the 
company’s right to insist upon the forfeiture 
accruing to its under its terms. While it is 
undoubtedly true that such expressions not in- 
frequently imbue the claimant with the idea 
that they are made simply as a prelude to ulti- 
mate disclaimer, the blanks being furnished 
solely as a convenience for his further com- 
mitment, and result in his assuming such 
reticence concerning the basis of his claim as 
to preclude all possibility of judgment upon 
its merits, yet since absolutely essential to the 
preservation of the company’s interest they 
should be spared of criticism. The maxim, 
‘What can’t be cured must be endured’ it would 
be well to apply to the necessarily frequent 
use of the reservation clauses. 

“Agents should not assume that because 
the company pursues a liberal policy of ad- 
justment it should be called upon to throw 
aside its notice clause in every instance, or 
because the assured happens to be honest, rep- 
utable, a man of standing, or of good inten- 
tions. A liberal policy of adjustment means 
simply a reasonable policy of adjustment. 
Therefore, where in addition to the notice be- 
ing late, the claim is of doubtful validity and 
in its very nature such that the company is 
compelled to judge of it solely in the light of 
representations of the assured and his attend- 
ing physician, payment will uniformly be de- 
clined. The following are a few examples: 
Where the injury reported is such as to leave 
no visible mark, as a strained back; or is 
such aS may with equal probability have been 
caused directly or indirectly by some illness or 
disease, as a strained back (frequently lum- 
bago), an orchitis (frequently due to venereal 
trouble) ; or is such as may have been of long 
Standing, as a hernia. 

“Under the Paragon health policy since gen- 
erally speaking, it is simply the fact of illness 
coupled with disability that fixes our liability, 
and this fact may usually be satisfactorily es- 
tablished even though notice be delayed, com- 
paratively few claims are declined for late 
notice. 

“Under specified disease health policies, since 
the company’s liability depends on the kind of 
illness, a much more rigid rule of construc- 
tion applies. These policies were framed and 
the premium rate fixed on the theory, now ex- 
ploded, that the moral and intellectual stand- 
ard of the medical profession was such that 
attending physicians could be relied upon to 





state truthfully and accurately the symptoms 
presented during illness and to derive from 
them a diagnosis, both consistent and probable. 
Our experience has resulted very differently 
from that anticipated. In many instances the 
attending physician, whose patient is disabled 
by a disease not enumerated in the policy, im- 
pelled by a desire to make payment of his bill 
more probable, or to retain the patronage and 
good-will of his patient, will make a diagnosis 
to fit the terms of the policy. In others the 
physicians are so densely ignorant of matters 
pertaining to their calling that they are un- 
able to detail symptoms consistently support- 
ing their diagnosis. Since, then, credence can- 
not be given the representations of the attend 
ing physicians and the symptoms having dis- 
appeared, there remains no other way by 
which fact determining our liability can be 
ascertained, payment must necessarily be de- 
clined. ‘ 

“The above is offered in the hope that it 
will satisfactorily explain those of our re- 
jections which are based on late notice and 
materially lessen the contentions in regard 
thereto.” 





CASUALTY APPOINTMENTS. 
The following are the recent casualty ap 
pointments : 


INDIANA. 

Fid. & Cas.—T. S. Lamb, Boswell: W. H. Brad 
shaw, Delphi: W. J. Woods, Sheridan 

Ocean Acc. & Guar.—W. P. Zimmerman, Brazil 

United States Cas.—T. BE. Morgan, Indianapolis 

U. 8. Fid. & Guar.—Heritage & Co., Anderson; 
, Lehman, Berne; John A. Hones, Kendall 
ville; Lewis & Barnes, La Porte; Moser, O'Brian 
& McGovren, Leogootee; Marshall & Carrico, 
Shoals; M. T. Hidden & Co., Terre Haut? 

U. 8S. Health & Acc.—W. F. Henley, Indianapolis 


MICHIGAN. 





Fid. & Dep.—Lisle Shanahan, Charlevoix; J. D 
S. Hanson, Hart; Jas. Greacen, Kalkaska; BE. E 
Gilbert, Petoskey; J. C. Holden, Reed City; W. 8 
Loranger, Traverse City 


Gen. Ace.—J. E. Joslin, Ray City; R. W. Kane, 
Charlevoix. 

Hartford Steam Boiler—S. J. Mitchell, Negaunee 

Lloyds Plate Glass—Detroit Insurance Agency, 
Ltd. (succeeding A. H. Gaukler), Detroit; N. B 
Herbert, Yale. 

North Amer. Ace.—Elford Sherman, Durand 

U. 8. Casualty —C. H, Higdon, Jackson 

U. 8S. Fid. & Guar., Md.—Frank A. Douglas 
Agency, Houghton. 

Amer. Mutl. Aid, Mich.—A. J. Ferry, Detroit: 
BE. A. Young, Lansing: S. M. Brown, Richland; 
Thos. Munson, Wolverine. 

Fid. Acct. & Protect., Mich.—E, C. Duff, Ada 
G. W. Burke, Burt; C. A. Coon, Belding: Geo 
Vinnette, Birch —?. F. L. Eldridge, Durand 
L. R. Shallenberger, Fenton; S. E. Trott, Holly: 
Kenzie Buermann, Lansing: W. D. Gardiner, 
Lansing; BE. B. Ransier, Lansing; Wm. Kelley, 
Mt. Clemens: E. B. Schrage, Pontiac; W. H 
Von Dusco, Saginaw; G. F. Whitney, Saginaw: 
W. M. Smith, St. Joseph. 

Mich. Ben, Assn., Mich.—R. W. Price, Ithaea; 
BE. F. Filson, Manton. 

Natl. Protective, Mich.—E. J. Lynch, Grand 
Rapids; W. H. Potter, Grand Rapids. 

U. 8. Ace. Assn., Mich.—M. H. Kinnee, Detroit; 
W. A. Kester, Manistee; KE. Merrill, Onaway. 

++ ++ 


COMMERCIAL MUTUAL OFFERS REBATES. 
Quite a tilt has arisen over the business on 
the books of the Commercial Mutual Acci- 
dent in Chicago. As will be remembered, 
George F. Zaneis resigned the Chicago man- 
agement to go with the Central Accident in 
that city. His successor is Joseph G. Cha- 


peck. Naturally, almost all of this business 
was personally controlled by Mr. Zaneis. 


When he came to the Central he placed his 


expirations in that company, and the Com- 











mercial Mutual saw that it could not hold 
this business. Manager Chapeck sent out a 
letter to the policyholders stating that he 
would offer a rebate of 25 per cent to every 
policyholder. As this is a mutual company 
no doubt the attention of the insurance de- 
partments will be called to it, as it means 
a discrimination in favor of policyholders in 
one locality. So far the Commercial Mutual 
has met with very little success in securing 
any business by its offer of rebates. The 
plan is frowned down upon by accident men 
of Chicago. 





At the annual meeting of the Chicago Lia 
a Board the following officers were elected : 
. H. Eldredge of the United States Casualty, 
pide Soon George D. Webb of “. London 

Guarantee, secretary and treasurer; George A 
Gilbert of the Em iployers Liability, chairman of 
the executive committee. 


THE BEST RENEWAL CONTRACT TO 
BE HAD TODAY IS THE ONE OFFERED 
BY THE 


EQUITABLE 
LIFE ASSURANCE 
SOCIETY 


AND THERE ARE NO STRINGS TIED 
TO THE RENEWALS, EITHER. 


So if you are in life assurance to stay it is 
worth your while to look into it. 

There are one or two special positions to be 
filled in Ohio, giving EXCELLENT RE- 
NUMERATION to the RIGHT MEN, but 
exceptional references and necessary qualifica- 
tions are essential. 


Communications will be regarded strictly in 
confidence if you so desire. 


ADDRESS 


HENRY L. ROSENFELD, 


INSPECTOR OF AGENCIES, 
Union Trust Building, CINCINNATI, O. 


Your MONEY’s WORTH— 
OF 


“ze 


oe 
Imperial 
PURE FINE PARA RUBBER BANDS 


A LOT OF THEM FOR - $1.00 
A COOD Soy pou FOR +75 
NOT SO -50 


ENOUCH FOR - - +25 


A NICE LITTLE BOX FOR -15 
SEVERAL DOZE FOR - +10 
JUST WHAT you SWANT FOR .O0S 


ANY OF THESE ASSORTMENTS SENT 
POSTPAID TO ANY ADDRESS IN THE 
UNITED STATES UPON RECEIPT of PRICE. 
SATISFACTION QUARANTEED BY 


THE GOODYEAR TIRE & RUBBER CO. 
AKRON, OHIO 





Planters of Palenque’s “*® 








EKLY MEXICAN 
BULLETIN. 








CITY OF MEXICO, May 19 












amounting to $20,000,000, 
way companies. 


approaching completion here. 


Mexican ports. 


BONDS FOR MEXICAN WORKS. 

-The finance department has sent to congress an important 
bill authorizimg the executive to issue the fifth and last series of the Interior 5 per cent bonds, 
the proceeds to be applied to the payment of subsidies to the rail- 


The executive is empowered also to issue bonds, payable in Mexican or foreign coin, as may 
prove most advantageous, to provide money for the improvement of the National Tehuantepec 
Railway for port works at the gulf and Pacific terminals of the road, to meet the expenses of the 
new port works at Manzanillo, public buildings at Vera Cruz, the construction of a new legis- 
lative palace, and the expenses connected with waterworks of this city and sanitation works now 


Yucatan capitalists will organize a new steamship line to ply between New York ont 












Our Plantation of 3,000 acres, now being develo 
is located on the Isthmus of Tehuantepec, 


Planters of Palenque Association, '°° ®°yjexegee ®“* 


ed to rubber and tropical products, 
exico. rite for information. 




























































THE WESTERN UNDERWRITER. 











) 1846 —THE— 1902 
DWELLING HOUSE INVENTORIES. INSPECTION SLIP CASES. 
- ° . ei 
f No more effectual advertising medium We are putting out a flexible morocco 6S Br Ny ‘a 2 
f can be used by companies and agents case Any eager on each gow for - 
| than a distribution of our dwelling hous spection slips ne 4'4x9'% inches — 
q inventories. Mz pie és in near eng for $1. The other, having flap cover 44x FIRE INSURANCE Co. 
Form 610 for owners of considerable per- 9, sells for $1.25. OF URBANA, O. 
sonal property is both artistically bound THE WESTERN UNDERWRITER COMPANY, 
and printed. Form 614 is for a moder- 413 Vine street 164 La Salle street WRITES OHIO BUSINESS ONLY. 
‘ . a Salle s 
g ate-sized household. Form 612 is for Cincinnati. Chicago. Fifty-Six Years’ Continuous and Successful Operation. 
; small flats and cottages and gives the 














solicitor an excellent chance to introduce } 
the subject. Send 25 cents for a sample W.R. ROSS, President. C.A.ROSS, Secretary, 
set. Your advertising card printed free [INSURANCE LAWYERS. E. T. O'KANE, Special Agent. 


on quantities of 100 or over. 
THE WESTERN UNDERWRITER COMPANY, 


ang Vine St, kta White, Johnson, McCaslin & Camnon,| THE 
Tel. M. s0g7. Tel. M. a9t4 Seiialtislliaes oh tines Ohio Mutual Insurance Co. 


1416 to 1421 Williamson Bldg., Cleveland. 0 SALEM, O8i0. 
























































RIGHT TO 1HE POINT. THE TWENTY-FIVE YEAR RECORD, 
Our Manual for Fire Insurance Agents, SPECIAL ATTENTION GIVEN TO THE Increase of Assets from $50,000 to $705,988 
“Right to the Point,” is the best instruct- Increase of Inssrance from $300,000 to $5,026,677 
- book - the market. It gives in a LAW OF INSURANCE, Fire Losses Paid, $728,775.50 
clear, condensed way, that instruction Cash Surplus Ample for E: ; 
eS S ; ash Surplus Ample for Emergencies. 
which is regarded as essential for every CRANE, NORRIS & DREW, iio 8 
. fire insurance agent to know, besides con- Attorneys and Counselors, Ohio Business Only. 
z t 1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. . + 
taining explanations of the technical terms Rashid Aaaieices aieams tar itanemee By ary ng J. R. VERNON, J. AMBLER, 
and such rules, forms and methods as are President Secretary 
pertinent to the business. It treats of the 
relations between the agent and the com- HOWARD & HANDLAN, ‘HARTER - 
ttorneys at Law. CHARTERED 1851. 
any and between the agent and the as- Special Attention to Law of Insurance. 
sured. Quantity prices on application. WHEELING. West VIRGINIA ‘i 
Single copies bound in art linen covers, IC an 
50 cents. T.B.Paxton, J.W.Wariington, T.B.Paxtvon Jr., G.H.Warrington 
THE WESTERN UNDERWRITER COMPANY, PAXTON & WARRINGTON, 
iia Attorneys and Counselors at Law, Mu ual Insurance Com an 
Cincinnati-Chicago. Unirep Bank BuILpINe, CINCINNATI, OxI0. t P Ys 
Special Attention to Insurance Law. MANSFIELD, OHIO. 
P. P. LEWIS, DIRECTORS: 
Attorney and C 1 L . hice . , — 
COMPARATIVE RECORDS. Offices, Union Deposit Bank Building, ‘Steubenville, Ohio. | S. Reed, J. W, Jenner, W. W. Cockley, 
Nota d Steno h fic i ecide S. A. Jennings, i. ugston, A.C. nmins, 
One of the most important books for Liability Insurance Litigation = ipsa - eee H. R. Smith, H. C. Hedges, J. A. Rigby. 
local agents is our “Agency Comparative psoas ala 
Record.” It shows the monthly record CORBIN & COLE Assets, $1,600,000.00. 
of the business of each company for a Attorneys at San, H. R. SMITH, Prest. R. SMITH, Secy. 
period of ten years. It gives at a glance $16 Hamnoxup Bumpmc. DETROIT, MICHIGAN. 
the standing of an agent with each com- Fire, life and casualty insurance litigation given J. W. WaacneRr. Pres. J. M. Cook, Sec'’y. 
pany, his pro rata expense and loss ratio, special attention. ’ 
record of losses paid, etc.; also general INCORPORATED 1873. 





summary by years. For one to six compa- LOCAL AGENTS. 


nies a book costs $2.50; for six to twelve, ~ 
$3; for twelve to twenty-four, $4.50. We CAIRO, ILLINOIS. TH E MANSFI ELD 


have a condensed form arranging the a 
data of expenses and loss on one page H.W. GANGES 6 SON, ma HSURANCE. 























to cover five years for $2. All bound in Special facilities for placing large lines on LUMBER at the MUTUAL FIRE INS"RANCE CO. 

red flexible leather. mills in Southern State =2NGPIBDLD, OH!IG 

THe WEsTERN UNDERWRITER COMPANY, THOMAS H. GEER & CO., = ; ; 
aS : General I : 
= = street, 164 La thee street, 158 Su PERIOR STREET see CLEVELAND, Oux10. Premium Notes, $470,079.00 

Tel Main 2077 Te. Pe aay ol Members of the Ohio Association of Local Fire Insurance Net Cash Surplus, 823,731.50 

0. M. STAFFORD, GOSS & CO., ¥YUSINBSS CONFINED TO OHIO, 
BROADWAY AND WILLSON AVENUES, CLEVELAND, Onto. 
li 
E. T. MARSHALL & CO., ae eee aan) Woodland ud Willscs Ave. “THE OHIO COMPANY.” 


Fire Insurance, Branch Offices: ; Downtown Office: Century Bldg. 


470 Calumet Bidg., 189 LaSalle St., Chicago. 

Facilities for placing large lines on all classes of insur- FRED 7. THOMAS & Co., The Bankers Surety Company 
able property. General Insurance, 

STANDARD BuILpinG, No. 53 Evciip AVE.,CLEVELAND, O. 


yap ey ed reg eee LY Williamson Bullding, CLEVELAND, OHIO. 
ee © etl R E adage = 7 noonemlainaa CAPITAL - $500,000.00 FULLY PAID 
U N D —E R Ww i IT bE i s 204 SUPERIOR —— fern Ox, i . ' , 


Facilities for placing large lines unsurpassed. 


























OF CHICACO. CORRESPONDENCE SOLICITED. BECOMES SURETY ON BONDS. 
JOHN L. "UCAS, Attorney for Underwriters. 
’ st Aa rwriters REGISTER OF EXPIRATIONS. CHARTERED UNDER OHIO LAWS. 
J.L. LUCAS& CO We are now issuing a popular form of $200,000 DEPOSITED WITH INSURANCE COMMISSIONER 
st expiration register which is being sought 
Gen’! Agents for the U. S., after by many agents in our field. It is We make a specialty of writing Fire 
a ten-year register, 144 inches long and P 
‘The Temple,”’ 184 La Salle Street, CHICAGO, ILL. | | 8% inches wide. It rp ‘te Seni sa Insurance on risks that local agents 
nisin sy _aocigal gp in a small safe or cannot provide for in their own 
desk drawer. We regard it as one of the P 
SURPLUS LINES SOLICITED. |] oe ee de Te ic meena ts || agencies. Liberal commissions. ‘ 
accommodate 250 expirations a month, 
ARTHUR ELEVE. and has a complete alphabetical and mar- C. A. VAN ANDEN & CO., ILL. 
ginal monthly index. It sells for $2 at 164 LA SALLE STREET, CHICAGO, 





Broker and Underwriter = . e 
° our office, and we will send it, express 


Handler of Surplus Lines, prepaid, for $2.25. We have a similar Cc. J. RUSSELL & co. 














80-82 William Street, New York City. book accommod:z iting 350 expirations a ESTABLISHED 1690. % 
 epresenting First-Class Kew York any ge “ee at sells for $3, or, express pre- G al | A | & B k 

Steck Companies. paid, 5 All locals should have one. ener DSarance cell § I0 ers; 
THE - ESTERN UNDERWRITER COMPANY, 177 LA Sanke STREET, 
13 Vine street 6 r nae. 

F, E. BIGDEN, 4 Cin Loaf ti _— 164 La — Stree We Make a Specialty of Placing Agents’ Brokerage 
Insurance em Tel M: sages Ncago. and Surplus Business. Reliable Stock Companies. 
45 La SALLE STREET, Room CHICAGO. el. Main 2077. Tel. Main 2914. CORRESPONDENCE INVITED. 


Telephone Central 856. 























THE WESTERN UNDERWRITER. 
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RICHARD A. 


In amount paid policyholders 


The Mutual Life insurance Company................. $569,159,480.00 
 accvakeskeo skpnesndaesestabeeenana ° 376,466, 832.00 
I icdaannedsacamiks nbniewadn. bpd 349,365,'739.00 


The Mutual Life Insurance Company 


Next largest....... TTT TTT TTT TTT TTT TT 





START RIGHT Youtintr 


The Mutual Life Insurance Company of New York. 


McCURDY, President. 


A Company that places you, as its representative, on an equal footing with the important men of your community, with the money makers, 
among whom one policy is worth more than a year's business with smaller concerns. 


IT LEADS THEM ALL 


In amount paid policyholders since organization in excess of receipts from premiums—plus present assets. 


EN cc cuibataretetdssbeeeracedasevsanesss 


In Assets 
The Mutual Life insurance Company................. $3652,838,971.67 
Next largest........ eines habeakid daa be ee aekeeae 331,039,720.34 
is iia panic Ea oe cie sale cbwekeaerembieee we 290, '743, 356.09 
kebheiee sebwabeas cauneeunene $30,966,029.00 
MUA d ie eene bbeheine eee 19,694,406.00 
eT Te TT ree ee ree 8,529,026.00 


ee go confident of their own ability to succeed, pes, for s career in life insurance, should place themselves in communication with GBORGB T. 
DB » Superintendent of Domestic Agencies, The Mutual Company of New 


WITH A COMPANY ° 


A cempany that rewards clean methods and efficient work. 


York, New York City. 











PROVIDENT LIFE AND TRUST CO. 





OF PHILADELPHIA. 
SNSURANCE IN FORCE, - - = = = $141,974,722.00 
ASSETS, "= 28«© 2 ces «© = © = = « 45, 144,797.71 





In everything which makes Life Insurance perfectly safe, moderate in 
eost, and suitable to the needs of insurers the ProvipenT is unexcelled. 

Evidence of the skillful and faithful management of this Company is 
found in its exceedingly low expense rate, and the remarkably favorable 
tate of mortality. For the full period of its existence, the death rate has 
been only .61 of the rate indicated by the authoritative tables. 


Correspondence with Agents Solicited. 
WILLIAM D. YERGER, General Agent Western Ohio. 


Veo ifust tuliding, Cinctunatt, Ohio, 
5: S. SAPPOLD, Gencral Agent, ne 710 Garfield Building, Cleveland, Obie. 
eae W. Saeae. Gases Agents Marquette Building, Chicago, Hl. 
ee = ee ae “O's tame Bank Bullding, Detroit, Mich. 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
SAMUEL QUIN 


ANDEEW SWEENEY, INN, WILBUR &. 
President ¥.-Pres. and Supt. of Agente, Renretary and t 
UNPARALLELED RECORD 
Inserance i Reserve and all AAratrerd 
ta force. = other Liabilities. Surpis 
1806.. 88,548,000 $18,200 16.009 62,498 
1896.. $7,869 500 $58,770 $45 403 $13,287 
1897.... $11,885,600 $160,809 $e8,2 616 
1898.... $17,049,000 9 162,037 ,608 


6 
$259,645 $ oO $107 
1899.... $22,208,470 $417,781 $256,246 $161,634 


1900.... $28,339,877 $671,370 $409,594 $261,775 
1901.$33,615,656 $1,015,072 $699,418 $315,654 


Deposit with State of Indiana for Protection of all Its Policyholders 
THREE-QUARTERS OF A MILLION DOLLARS, 


Every policy ts secured by a deposit of its entire reserve vaine with the State of Indiana, ip 
ordance with the provisions of the Lega! Rezerve Compulsory Deposit Law of Indiana, 


TO INSURA' ENTS Examine the Life Annuity Competitive Contract of thisCompany. Am 
RANCE As original method of securing a closer fraternity of interests between 
the Agentand the Company. It gives the Agent an opportunity to grow with and share te the 


prosperity f his Company as it grows prospers. It enables the ave: agent to win @ com 
petency and become independent. WRITE POR PARTICULARS. 


The Company has desirable territory for capable men. Contracts direct with the home office, 


acc 








The Planters of Palenque 


For 72 months, 
Total $360.00, 





$5.00 PER MONTH 
Secures an ANNUAL INCOME of $300 for Life 


OR STOCK WORTH A MINIMUM OF $1,200.00. 
NO SPECULATION. --NO RISK... 





Profits will be derived from a tropical plantation under perfect condi- 
tions of soil, climate and rainfall. 


Call or address for further information 


1009 Royal Insurance Building. 







INSURANCE COMPANY, 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH 
-— 46CEDAR ST. —— 


NEw yor*- 





The I. 0. 0. F. Mutual Life 
Insurance Society of Pennsylvania 


tes under the OLDEST CHARTER granted by the Legislature of 
the State of Pennsylvania, to a company of its class. 
Strictiy Mutual. 

Profits arising in the conduct of its business, being apportioned to the 

Persistent policy holder in cash or paid-up insurance. 
. The Policies ; 
of the Company are of the standard form on standard rates, liberalised 
to meet the most advanced ideas of life underwriting. 
The Agents 

of the company make money, as is apparent from the record of the Com- 
pany for 1901: 





ADDRESS THE COMPANY AT 
Fellows Temple, PHILADELPHIA, PA. 


Agents Wanted. oa 





Mutual Reserve Life Insurance Co, 


FREDERICK A. BURNHAM, President. 
305, 307, 309 Broadway, - - - NEW YORK, 


STATE OF NEW YORK 
INSURANCB DBEBPARTMBENT. 
AuBanr, April 17, 1902. 
I, Francis Henpricgs, Superintendent of Insurance, do hereby 

Certify, that the Mutual Reserve Fund Life Asscciation. now 

Mutual Reserve Life Insurance Company, of the City of New 

York, bas complied with all the requirements of law to be 

observed by such corporation, on reincorporation, and that it is 

authorized to transact the business of Life Insurance as specified 
in the First Sub-Division of Section Seventy of Article Il of the 

Insurance Law within this State, and that such business can 

properly be entrusted to it. 

In Witness Whereof, I have hereunto subscribed my 
name, and caused my Official Seal to be affixed in 
duplicate, at the City of Albany, on the day and 
year first above written. 

FRANCIS HENDRICKS, 

Supt. of Insurance. 


Total Assets, $5,790,400.83. 








L. Ss. 





























Death Claims Paid Since Organization ~ $50,000,000. 

















ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, PRESIDENT. 
issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY, 


BANTA & SPAHR, Ohio Managers, 


URBANA, OHIO. 








_— 


The Farmers and Mechanics Life 


GALESBURG, ILLINOIS. 
DISTRICT AGENTS WANTED FOR ILLINOIS. 


LIBERAL CONTRACTS. DESIRABLE TERRITORY. 





The Company’s new Provident Policies with Automatic 
Payment of Premiums, Accumulative Dividends, Cash, Loan, 
Paid-up and Extended Insurance Values are the most equit- 
able now offered to the insuring public. 


WwW. R. CRAMMOND, ROY M. MARSH, 
Secretary. President. 





64mm ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


ed ee wdweee ee 


Liabilities 
Surplus........ 


oer eevee eee e eee eeeeeeeeete 





Cincinnati General Agency: 


J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia. 


icitesiineneben ....- $10,316,391 
Sign eAtnek Oss mee eee .--- 5,716,274 
saniegpaied+ dee akes eseees 4,600,117 
Northwestern Department: 
205 LA SALLE STREET, ° - CHICAGO, 
. WA N, 
WILLIAM S . RRE GEO. H. Moone, past 





National Lite Insurance Company of Vermont. 


JOBEPH A. DE BOER, President. OSMAN D. CLARK, Secretary, 

JAMES T. PHELPS, Vice-President. H. M. CUTLER, Treasurer. 

JAMES B. ESTEE, 2d Vice-President. Dr. A. B. BISBEE, Med. Director. 
Cc. E. MOULTON, Actuary. 


THIS COMPANY HELD JANUARY |, 1902, AND CAINED 
DURING THE PAST DECADE: 


ASSETS, $ 22,384,263.37 GAIN, 193.53¢ 
SURPLUS, 2,230,212.37 GAIN, 144.612 
NS URANCE, 108,573,050.00 GAIN, 111.362 


Selis the Most Modern, Profit-Sharing, Non-Forfeitable 
Contracts of Life, Term Endowment and Annuity Insurance. 


GOOD ACENCY CONTRACTS FOR RELIABLE MEN. 


Olmsted Bros. & Co., State Agents, Williamson Bidg., Cleveland, Ohio. 
D. G. Drake, General Mana er, No. 432 Marquette’ Bidg. , Chicago, il. 
Wm. S. Pond, General anager, Majestic Bidg., Detroit, Mich. 
Mi. Ww. Marshall, General Manager, Nestor Block, Marquette, Mich. 


The Massachasetts Mutual Lite Insurance Co, 


Sprinegetficiad, Mass. 
INCORPORATED 1851. 


Assets Jan. |, 1902, $28,291,564. Liabilities, $25,894,655 
Surplus, $2,396,909. 


Definite pald-up and cash surrender values written In every policy. 


JOHN A. HALL, - - 
HENRY M. PHILLIPS, - 


CINCINNATI OFFICE: 201 Johnston Building. 
CHICAGO OFFICE: 319 Merchants Loan & Trust Bldg., SMITH & BISHOP, Mgrs. 


President. 
Secretary. 





BSTABLISHED 1853S, 


coo KH Bcce 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


8 William Street, ° e ° NEW YORK, 


F.G. VOSS, Manager and Attorney. 





UNITED STATES BRANCH, 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacea. 





C. H. BUNKER, President. FRANKLIN H. HEAD, Vice-President. 
A. A. SMITH, Secretary. i. G. B, ALEXANDER, 2nd Vice-Prest. and Gea. Mgr. 


CONTINENTAL CASUALTY COMPANY, 


WRITES ALL FORMS OF 


Personal Accident 
and Health Insurance. 


Assets January 1, 1902...........eese00 budeebuesesacecosa $ 877,756.93 
Paid to policyholders, to date, over.........cccccssccccces 3,500,000. 
ums written during Ss tie ietitdeinwieneweses 1,692, 760.35 


@00D CONTRACTS IN GOOD TERRITORY TO GOOD MEN. 


Producers, Addreee—H. G. B. ALEXANDER, 2nd Vice-Prest. and Gen. Mgr. 
134 Monroe Street, Chicago. 





LONDON GUARANTEE AND AGGIDENT 60. 


(LIMITED) 

OF LONDON, ENGLAND. 

@ HEAD OFFICE MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER, 





Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 


OrneaNnizED 1869. 


CONKLING, PRICE AND WEBB, 
Gen’l Agents Illincie, Missouri and Indiana, 
New York Life Balding, Chicago. 


CHAS. L. RAYMOND, 
Gen’l Ageat Mic igan, 1229 Majestic Gilg, 
Detroit. 


























